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Sales Features This Week 


The Home Owner and His House 


Inaugurating a new series of articles to which you 
are invited to contribute. You will be glad to meet 
Bill Jones if you aren’t already acquainted with him. 
He has a wife and two children, a charming new 
house and a car. Watch some of the best agents in 
the business sell him life, fire and casualty insurance 


protection. 


€ Steady-By-Jerks Advertising 


This is a “How not to do it” article. Perhaps your 
agency advertising has been fruitless because you’ve 
been committing some of the faults blacklisted in this 


thoughtful criticism of advertising methods. 


€ Autofleetis 


Isolating the germ of a disease common to agents and 


companies. Look over the symptoms; you may have it. 
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National Life Insurance Company 
MONTPELIER, VERMONT 
FRED A. HOWLAND, President 











Eightieth Annual Statement January 1, 1930 














CASH INCOME 


DISBURSEMENTS 








Premiums for Insurance $19,117,553.90 
Interest and Rents 6,202,725.89 
Consideration for Life Annuities 1,025,563.21 
Considerations for Supplementary Con- 

tracts 434,858.52 
Dividends left with Company 311,644.84 
All other Income 80,169.15 





$27,172,515.51 


TOTAL, 





Death Claims $4,923,683.00 
Matured Endowments 868,570.00 
Cash Surrender Values 2,732,112.12 
Dividends Paid Policyholders 5,026,474.02 
Dividends left with Company 166,545.75 
Annuities 970,496.06 
Supplementary Contracts 249,726.18 
Disability Claims 55,759.83 
Accidental Death Benefits 103,200.00 


$15,096,566.96 
4,519,843.54 


$19,616,410.50 





Total Paid Policyholders 
All other Disbursements 


TOTAL, 











ASSETS 


LIABILITIES 








Government, State and Municipal 

Bonds, Market Value $26,715,005.00 
Public Utility Bonds, Market Value... 10,033,990.00 
Public Utility Preferred Stocks, Market 

Value 104,000.00 
Mortgages, First Liens 59,865,302.57 
Policy Liens 22,891,716.15 
Real Estate, Book Value . 4,056,930.32 


Policy Reserves $104,346,669.72 
All other Reserves 


11,354,051.00 
Policy Claims Reported, Proofs not 
Complete 295,775.81 
Policy Claims Estimated but not Re- 
ported 160,000.00 
Policy Claims Resisted 1,000.00 
Endowments and Annuities in Process 
of Settlement 56,680.31 











Cash in Banks and Office 813,720.31 


Interest and Rents Due and Accrued.. 2,797,349.13 Premiums Paid in Advance 9,079.27 


Deferred and Unreported Premiums...  3,280,012.26 Taxes Payable in 1930 523,576.81 
Dividends Due and Unpaid 323,968.79 


Due from agents (net) 702.89 
Dividends Held and Accrued Interest 
$130,558,728.63 thereon 1,209,535.10 
6,438.55 Surrender Values Unclaimed 2,915.74 
Dividends Payable in 1930 4,627,954.00 
Contingent and Other Liabilities 158,511.68 
General Surplus, Market Value *7 482,571.85 


TOTAL, $130,552,290.08 














TOTAL, $130,552,290.08 








*General Surplus at Par Value $7,590,766.85 
*General Surplus at Amortized Value $7,808,085.21 


DURING 1929 


The Company issued $74,566,223 of paid-for new business, of which 34.63% was on 
the lives of old policyholders. 


It increased its insurance in force by $31,586,713, bringing the total outstanding in- 
surance in force to $597,193,119. 


MUTUALITY 


The National is a purely mutual Company, devoted to the interests of its policyholders, and adheres 
to conservative methods in underwriting and investment. All of its property belongs to the insured. There 
is no stock, and the Company issues participating policies only. 

It has paid policyholders since organization $225,290,358, which, with assets to their 
credit, exceeds the premiums received by $30,414,799. 





On request a more detailed statement of the Company’s business will be supplied. 
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Production for January 
Peoples Life Purchase Bid 
Merger of Life Companies 
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Page 39 
Phila. Crime Figures 
Aetna Promotions 
Texas Compensation Rates 
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Page 19 


Hartford’s Holding Co. 
D. C. Insurance Code 
Acquisition Cost Progress 


Fire and Casualty Sales Features Begin on Page 27 






































Clarification a Crying Need 


Mistaken Ideas as to Proper Handling of Policy Reserve 
Liability and Uncollected Premiums Call for 
Change in Annual Statement Blank 


ROM time to time my attention 

has been attracted to a mistaken 

understanding on the part of some 
examiners of life insurance companies 
of the component parts of the Policy 
Reserve Liability item, and of the sig- 
nificance of the loading and net pre- 
mium elements in the Due and Un- 
collected and Deferred Premium item 
of the Asset side of the Balance Sheet. 
The manifestation of this erroneous 
viewpoint comes up especially in con- 
nection with life insurance companies 
which value their policy reserve lia- 
bilities on a Preliminary Term method, 
or on the Select and Ultimate method, 
in connection with Item 29 on page 4 
of the Annual Statement, “Net Amount 
of Uncollected and Deferred Premiums” 
and with Item No. 41 of page 4, the 
“Asset Not Admitted” deductive item, 
‘Premium Notes, Policy Loans and 
Other Policy Assets in excess of net 
value and of other policy liabilities on 
Individual Policies.” 

These Examiners are apparently 
under the mistaken impression, first, 
that the net uncollected and deferred 
premium is an asset in the strict sense 


*Fackler and Breiby, New York. 
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of the word; second, that the loading 
involved in the uncollected or deferred 
premium for an individual policy can 
be found by applying to the gross un- 
collected or deferred premium for that 
policy the average percentage loading 
for the total uncollected and deferred 
premiums, and, third, that the reserve 
on Dec. 31 for any particular policy is 
the “mean reserve.” 


A Fallacious Theory 


Hence, where they find that, by ap- 
plying the average loading percentage 
(derived from the total loadings and 
total gross uncollected and deferred 
premiums) to the gross uncollected and 
deferred premium for a particular pol- 
icy, a “net premium” results which is 
less than the “reserve” found by mul- 
tiplying the amount of insurance by 
the mean reserve factor, they require 
that the difference be deducted as a 
non-admitted asset. 

Three errors do not make a right! 
The viewpoint is just as tenable as 
would be that of a tax assessor who 
assessed each and every citizen of his 
community a per capita share of the 
total value of all private property in 


the municipality. It suggests the hu- 
morists remark, “Mr. Rockeford and I 
together are worth a billion dollars.” 


Though the matter should be consid- 
ered as quite elementary, it might be 
of some benefit to some of the smaller 
companies, and to such Examiners, to 
give some explanation of the nature of 
a mean reserve valuation, of the pur- 
pose of the “Net Uncollected and De- 
ferred Premium” item and of the sig- 
nificance and limitations of an average. 


Though the total policy reserve lia- 
bility might be calculated, and gener- 
ally is, by the employment of mean 
reserve factors, applied to groups of 
policies, or to the individual policies on 
a seriatim list, the reserve for a par- 
ticular policy included in that total is 
not the mean reserve. It is used as a 
mechanical expedient to faciltate the 
work of calculating the total reserve 
liability, and is satisfactory because the 
aggregate results are substantially the 
same as if the exact reserve for each 
individual policy, having regard for the 
particular day of issue, had been used. 

Many years ago it was the practice 
to calculate the total reserve liability 

(Continued on page 37) : 
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ASULIVE THIRDPARTY SMOKES 





ASTERNERS, and particularly 

New Yorkers, pride themselves on 
their speed. And doubtless the New 
York tempo is faster than the average, 
but not often does one encounter, East 
or West, a faster working group than 
the one directing the Los Angeles As- 
sociation of Life Underwriters. 

* * ok 


S witness the following incident: 
Their sales congress was to start 
early Saturday morning and last all 
day, but the bulk of the speaking pro- 
gram was in the capable hands of a 
party of nine Penn Mutual representa- 
tives and this party, including Presi- 
dent William A. Law and Hugh D. 
Hart, reported by telegram on Friday 
that they would be delayed a few hours 
due to having missed train connections 
at El Paso. This did not fit in at all 
with the plans arranged by Fred C. 
Hathaway, Mutual Life manager and 
president of the L. A. Association. He 
immediately got busy with executives 
of air lines, railroads and telegraph 
companies and by a free use of the fa- 
cilities of each, succeeded in getting in 
touch with the Apache, crack S. P. 
passenger train, as it sped westward. 
* * * 
HE result was that a Western Air 
Express plane carried a reception 
committee of two far out into the des- 
ert next morning at break of day and 
half of the Penn Mutual party took 
the air. They addressed the meeting 
on time and the program went forward 
as planned. Speed, With Utility! 
a * * 
HE recent flurry of newspaper pub- 
licity devoted to “Death Valley 
Scotty” destroys a legend of the West, 
but it uncovers a very human sort of a 
story of a strange friendship. It ap- 
pears that A. M. Johnson, chairman of 
the board of the National Life Insur- 
ance Company, has supplied “Scotty” 
with the gold he was popularly sup- 
posed to have taken out of “them hills.” 
Mr. Johnson, it is said, became attached 
to the old prospector some years ago 
when he went into Death Valley in 
search of health. “Scotty” aided in the 
program, and so the man who found 
health and happiness in the desert is 
pleased to remember and reward. 
* * 
ERBERT W. JONES, New York 
manager for the Canada Life, is 
distributing a lead pencil of unusual 
and inspirational design to his friends. 
Reminiscent of the dear, dead days, 
and “East of Suez,” the gift is a much 
appreciated one. 


WAS numbered among the crowd 

that, last Tuesday afternoon, 
watched the exhibition of a German 
automobile “crash absorber” demonstra- 
tion at Twelfth Avenue and 134th 
Street, New York, beneath the north 
end of Riverside Drive viaduct. Cap- 
tain Franzcarl Schleiff, a one-armed 
former ace of the German air force, 
was the driver of the car. 

* oe * 

EVERAL interesting tests were 
S made, such as running into other 
cars when going at considerable speed, 
but the real thriller came when Captain 
Schleiff came dashing down the road- 
way and crashed into one, of the great 
concrete and iron pillars that support 
the viaduct. It took some time to ar- 
range this particular event to every- 
one’s satisfaction, including that of the 
many moving picture men who were on 
the scene, but finally, when the police 
had pushed us back to the sidewalk and 
the way was clear, the necessary sig- 
nals were given and the captain came 
charging along. 

* * * 

E hit the pillar with a tremendous 
H crash, the car jumped back slight- 
ly and then, to my surprise, the captain 
himself seemed to rise somewhat like a 
bird from his seat and was thrown en- 
tirely out of his car into the street. 
But he promptly arose and clam- 
bered back into the car, which was im- 
mediately surrounded by the crowd, 
while the cameras continued to photo- 
graph and the police continued to tell 


everyone to go back on the sidewalk. 
* * * 


UT what impressed me most was 
what would have happened te Cap- 
tain Schleiff if he had not had his 


“crash absorber” with him. 
* ok * 


EVERING CARTWRIGHT, who 
has been an editorial writer on 
the Chicago Tribune and a member of 
the faculty of the Medill School of 
Journalism of Northwestern Univer- 
sity, has resigned and will become as- 
sistant managing editor of The Na- 
tional Underwriter, taking his new po- 
sition the middle of next month. He is 
the son of C. M. Cartwright, managing 
editor of that publication. 
* * * 


AUL G. GAREY has resigned his 

position as assistant superinten- 
dent of the accident and health depart- 
ment of the Commercial Casualty Com- 
pany, Newark, to become vice-president 
of Harry G. Clark, Inc., 1806 Common- 
wealth Building, Pittsburgh, Pa. 








HE editor of the Fountain Inn 

(S. C.) Tribune recently realized a 
lifetime ambition by writing up the 
facts of a local wedding as he really 
saw them. I believe he is not working 
at present. He reported the event in 
part as follows: 


“The groom is a popular young bum 
who hasn’t done a lick of work since he 
got shipped in the middle of his junior 
year at college. He manages to dress 
well and keep a supply of spending 
money because his dad is a soft-hearted 
old fool who takes up his bad checks 
instead of letting him go to jail where 
he belongs. 

“The bride is a skinny, fast little 
idiot who has been kissed and handled 
by every boy in town since she was 12 
years old. She paints like a Sioux In- 
dian, sucks cigarettes in secret and 
drinks corn liquor when she is out joy- 
riding in her dad’s car at night. She 
doesn’t know how to cook or keep 


house.” 
* * * 


THINK most any newspaperman 

will agree that if it cost that editor 
his job, it was worth it. It was com- 
parable to an insurance journalist 
throwing a company release in the 
wastebasket and reeling off something 
like this: 

After a quarter of a century of ser- 
vice, John K. Blimp retires as presi- 
dent of the Panacea Insurance Com- 
pany to be succeeded by Edgar Smooth, 
who has been executive vice-president 
of the company since 1928. The com- 
pany says Mr. Blimp is retiring because 
of ill health, but we saw John the other 
day and he looked as fit as a fiddle. 
As a matter of fact, Smooth has been 
aiming to ease John out of his job ever 
since he was derricked into the com- 
pany by the X. Y. Z. financial interests 
who have been trying to get control of 
the company for the last 10 years. 
Smooth wrecked the Dependable Fire 
about five years ago when he under- 
wrote a chain of Never Fail Match Co. 
factories and later made quite a name 
for himself in 1927, when, as president 
of the Go-Getter F. & M., he doubled 
that company’s premium income in a 


year and quadrupled its losses. 
* * * 


PEAKING of libel, here is a list of 
newspaper language that has been 
held actionable by the courts: 

That which “denies to a man the pos- 
session of some such worthy quality as 
every man is a priori to be taken to pos- 
sess” ;—“which tends to bring a party 
into public hatred or disgrace” ;—which 
“tends to degrade him in society” ;— 
which “tends to expose him to hatred, 
contempt or ridicule” ;—which “reflects 
upon his character”’;—which “imputes 
something disgraceful to him” ;—which 
“throws contumely and odium upon 
him” ;—which “tends to vilify him” ;— 
which “tends to injure his character or 
diminish his reputation”; and “all de- 
famatory words injurious in their na- 
ture.” 
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An Underwriting Formula 


HE skillful fire insurance un- 

derwriter is that type of un- 
derwriter who can dispose of the 
routine, or bulk of the risks, 
rapidly, while retaining an eagle 
eye for that comparatively small 
percentage of extra-hazardous 
risks which prevail against insur- 
ance company profits. In this re- 
spect it is interesting to note the 
formula of the Retail Credit Com- 
pany, as explained by Vice-Presi- 
dent Walter C. Hill recently. 

“We tell the company,” says 
Mr. Hill, “to divide its premium 
income by $20, or average pre- 
mium figure, to get the number 
of dailies. Of the total number 
of dailies, 20 per cent will be 
new business; that is, business 
that has been shifted, written 
through new agents, or otherwise 
acquired. In this new business 
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at least 5 per cent is doubtful, 
suspicious and needs to be 
cleaned up by reports.” 

At first glance this seems to 
make of underwriting a pretty 
simple science, but it is to be re- 
membered that company presi- 
dents still hurl their caps in the 
air when the year’s results show 
an underwriting profit. 


Taxation and Equalization 


O question arises in any fair 

mind but that beneficiaries 
of life insurance in excess of $40,- 
000 should be afforded some relief 
from the present Federal inheri- 
tance tax law. If, however, insur- 
ance interests do succeed in 
ameliorating the Federal law, 
which, it is contended, has out- 
lived its utility, they should be on 
their guard to prevent the various 
State legislatures from immedi- 
ately increasing their present in- 
heritance levies. 

The insurance department of 
the Chamber of Commerce of the 
United States recently published 
the findings of a survey of spe- 
cial State insurance taxes which 
showed that nearly $100,000,000 
in such revenue was collected dur- 
ing 1928. Of this amount, the de- 
partment declared, 23 out of 
every 24 dollars were used for 
general taxation purposes for 
which the policyholders were al- 
ready taxed as citizens. The re- 
maining one twenty-fourth of the 





ANNUAL STATEMENTS 


In an article beginning on 
page 3 of this issue, William 
Breiby discusses what he 
terms “mistaken ideas as to 
items of the life companies 
annual statement balance 
sheet.” His analysis of the 
subject, together with the 
constructive criticism ad- 
vanced, should prove of in- 
terest to actuaries every- 
where. In next week’s issue, 
Mr. Breiby will contribute 
another article, in similar 
vein, suggesting changes in 
income and disbursement 
items. 
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amount went to maintain the 
State insurance departments in 
their supervisory service to pol- 


icyholders. It was also pointed 
out that the vast sum collected 
was made possible through the 
great increase in insurance in 
force. The special State insur- 
ance taxes being on a percentage 
basis, it naturally followed that 
the revenues collected would in- 
crease correspondingly unless re- 
duced by State legislative action. 
Such reduction, naturally, would 
follow only the most stringent 
pressure, for it is a pretty gener- 
ally accepted theory of taxation 
that collections will always be 
kept at as high a level as the long 
suffering public will bear. The 
problem resolves itself, of course, 
into one of equalization. Obvious- 
ly, when one class of business and 
one class of taxpayers are forced 
to bear double their share of tax- 
ation for general revenue pur- 
poses, equalization is far from 
having been effected. 

It is to be hoped that Federal 
inheritance taxes on life insur- 
ance can be reduced and that the 
steadily increasing disproportion 
in State taxation of insurance 
can be likewise reduced and put 
on a more equal basis. 


W orth-While Indorsement 


T is to be hoped that such 

gratis publicity as “Agencies 
of Stability” appearing in the 
Feb. 15 issue of The Saturday 
Evening Post will have no dele- 
terious effect on the institutional 
advertising movement being spon- 
sored by the Life Agency Officers 
Association. Certainly, no other 
business in America has ever re- 
ceived such whole-hearted edi- 
torial indorsement—perhaps be- 
cause no other business has ever 
so richly deserved it. At any rate, 
life insurance companies and 
agents all over the land may well 
congratulate themselves upon 
having so staunch an ally, for the 
dollars and cents value of direct 
editorial support from the great- 
est advertising medium in the 
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world cannot be measured. The 
influence of this publication on 
American thought and habit— 
save for a small minority of the 
intelligentsia, who, being immor- 
tal, are no good as life insurance 
prospects anyway—is tremen- 
dous. Agencies of Stability! A 
splendid title and one under which 
our friendly contemporary well 
deserves to be listed. 


Canadian Fire Loss 


HE fire record in Canada in 

January last was rather un- 
satisfactory when compared with 
that of the same month in 1929. 
According to the computation of 
the Monetary Times, the fire 
waste in Canada in January, 
1930, was $5,100,100, whereas in 
January, 1929, it was only $2,- 
663,600. The January, 1930, loss 
was also over $1,000,000 in ex- 
cess of that in December, 1929. 
The new year has made a bad 
start, but it is hoped that the 
records made in later months will 
be more favorable. 


Abraham Lincoln Life 


The Abraham Lincoln Life Insurance 
Company of Springfield, Ill., closed the 
year 1929 with an increase of nearly 
three million dollars in insurance in 
force and with corresponding gains in 
the item of accident and health premium 
income. Insurance in force has now 
reached the total of $26,516,952 and the 
company finds itself in the strongest 
position it has attained since its organ- 
ization. Admitted assets of the com- 
pany were $3,261,949.72, representing 
an increase of $293,457.90 over the year 
1928. 

The Abraham Lincoln Life operates 
under the Registered Policy Act of the 
State of Illinois with entire legal re- 
serve on all registered policies de- 
posited with the State. The officers of 
the company are: president, E. B. Hill; 
vice-president and actuary, J. Fairlie; 
vice-president and agency director, F. 
M. Feffer; secretary and medical direc- 
ter, J. R. Neal; general counsel, J. M. 
Loring. 


Marvin C. Mobely Joins the Con- 
tinental Life as General Agent 


The Continental Life Insurance Com- 
pany, St. Louis, Mo., has appointed 
Marvin C. Mobely general agent in At- 
lanta, Ga. This is a new agency for 
the Continental Life, and President 
Mays states that Mr. Mobely was se- 


Editorial 





lected to head it because of his wide 
experience and high standing in his 
home community. He has represented 
the Franklin Life Insurance Company 
and later the Union Central Life, in 
Atlanta, and is widely known for his 
cartoon and sales pointers published in 
THE SPECTATOR. 


Judea Life Has Arranged to 
Raise Capital and Surplus 
A special meeting of the directors of 


the five interconnected Judea com- 
panies, held at the Governor Clinton 





Hotel, Seventh Avenue and Thirty-first 
Street, approved the contract entered 
into between the Judea Industrial Cor- 
poration and the investment house of 
Moses & Company, Inc., of 29 Broad- 
way, whereby 130,000 shares of the new 
stock of the Judea Life Insurance Com- 
pany will be sold to the public. 

The old stockholders of the Judea In- 
dustrial Corporation will first be given 
the opportunity to subscribe for over 
100,000 shares of the new stock at the 
rate of three shares of the new issue 
for each share in the Industrial Cor- 
poration. 











simple process. 


equipped 








MEN ARE NOT 
MACHINES 


If they were, it might be possible to per- 
suade everybody to think alike, and in that 
event the selling of life insurance would be a 


Since each man has his own 
opinion, the job of a life 
insurance salesman is one 
of influencing the mind 
of his prospect. 


To do this properly, it fol- 
lows that such a salesman 
must know what he has 
to sell and what he is 
talking about. 
operation of a well- 


helps him immeasurably. 


The Prudential has Ordi- 
nary Agencies in all 
larger cities and they are 
glad to co-operate. 


G9 


The Prudential 


Insurance Company of America 
Epwarp D. DuFFIELp, President 
Home Office, Newark. New Jersey 










The co- 


organization 
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RIFE INSURANCE 


ORDINARY 


INDUSTRIAL 


GROUP 





Ordinary Life Gains 
for January 
All Classes Combined Show 


Decrease of 2.9 Per Cent 
Less Than 1929 








Industrial and Group Lower 





New Business for the Month 
Shown by Three Classes 
of Insurance 


New York, Feb. 14.—While the vol- 
ume of life insurance production for all 
classes during January was 2.9 per cent 
less than in January of 1929, ordinary 
insurance increased 8.0 per cent. These 
facts are shown by a statement for- 
warded today by the Association of Life 
Insurance Presidents to the United 
States Department of Commerce for 
official use. The report is an aggregate 
of the figures of 44 member companies 
having in force 82 per cent of the total 
insurance outstanding in all United 
States legal reserve life companies. 

The total new paid-for business— 
exclusive of revivals, increases and 
dividend additions—of these companies 
amounted to $995,195,000 during Jan- 
uary, as against $1,024,478,000 during 
January of 1929 and $863,606,000 dur- 
ing January of 1928. Ordinary insur- 
ance in January of 1930 amounted to 
$712,855,000 against $659,843,000 in 
1929, an increase of 8.0 per cent; 
Industrial was $218,027,000 against 
$265,998,000 in 1929, a decrease of 18.0 
per cent; and. group insurance was 
$64,313,000 against $98,637,000 in 1929, 
a decrease of 34.8 per cent. 

The amounts of new business, by 
classes, for January of 1928, 1929 and 
1930 with percentage increases or de- 
creases, are shown in the following 
table: 





NEW YORK COMMISSION 
URGES PENSIONS FOR AGED 


HE New York State Commis- 

sion on Old Age Security ren- 
dered its report to the legislature 
on Monday of this week, recom- 
mending pensions for all depend- 
ent citizens of seventy years or 
over. The amount of relief sug- 
gested ranges from $5 to $50 a 
month and the Commission rec- 
ommends the abandonment of all 
institutional aid in favor of home 
assistance for the needy aged. 
The cost for all eligibles was es- 
timated at $12,400,000 a year, 
but the Commission anticipates 
that only one-half of the eligibles 
will apply for aid during the first 
year and that the maximum re- 
lief will not be called for until 
1934, 

The cost under this plan would 
be shared on a fifty-fifty basis 
by the State and counties except 
in the case of New York city, 
where the city would share the 
county proportion. The Commis- 
sion recommends that the system 
be adopted immediately to take 
effect in 1931. It further de- 
clares that after the immediate 
situation has been taken care of 
“there may properly be discus- 
sion of a system whereby citizens 
may contribute in times of health 
and earning power to participate 
later in relief distribution.” 











C. Meigs Harmon 

JACKSON, Miss., Feb. 15.—C. Meigs 
Harmon, general manager of the Stand- 
ard Life, died at his home in this city 
Thursday night after a very brief ill- 
ness. Mr. Harmon organized the com- 
pany last year, and it began operations 
a few months ago. He was also one of 
the organizers of the All States Life, 
of Montgomery, Ala., but had no official 
connection with that company after its 
organization. 


January New Paid-For Life Insurance—44 United States Companies 
(Exclusive of Revivals, Increases and Dividend Additions) 


1929 over 1930 over 
1928 1929 


Class 1928 1929 1930 
OPGINOry «ia0.6'50 5 00 580,462,000 $659,843,000 $712,855,000 13.7% 8.0% 
Industrial Saimin #336, 303,000 265,998,000 218,027,000 12.6 —18.0 
ROU. 5 ei.ce vey e « 46,841,000 98,637,000 64,313,000 110.6 —34.8 





$863,606,000 
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$1,024,478,000 


$955,195,000 18.6% —2.9% 


Chicago National Bids 
for People’s Life 





Demands Lien Against Busi- 
ness to Provide for 
Depleted Reserves 


Other Details of Offer 


Provisions of Bid Similar to That 
of Mississippi Valley Life 
Insurance Company 








CHIcaGo, ILL., Feb. 17. — An offer 
largely similar but in many details 
more strict than that of the Mississippi 
Valley Life Insurance Co. for the busi- 
ness of the People’s Life Insurance 
Company of Chicago, was filed with the 
court last week as the sole bid received 
by the special receiver, Erwin L. 
Meyers. The offer came from the Chi- 
cago National Life Insurance Company. 

It is recalled that the People’s was 
thrown into receivership after control 
of the company had passed to the De 
Buchananne group of St. Louis who 
sponsored and approved the re-insur- 
ance offer made by The Mississippi 
Valley Life. 

At the hearing last week Mr. Meyers 
charged that he had been interfered 
with in his work as receiver, but he 
specifically excluded the attorneys for 
the Mississippi Valley from his allega- 
tions. Mr. Meyers declared that he 
had received overtures from several 
responsible companies but that they all 
had withdrawn after indicating a 
willingness to submit a firm bid. Sey- 
mour Stedman, former president of the 
company under whose management the 
company’s reserves were so depleted 
that the receivership was made neces- 
sary, asserted that regardless of the ac- 
tivities of the receiver and of the court 
the company that finally gets the busi- 
ness of the People’s Life, will be the 
“company selected by the State insur- 
ance department” and that those in op- 
position to a company thus selected 
“would have to take it.” 

(Concluded on page 8) 


Life Insurance 
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Los Angeles Sales Congress, 


a Great Success 


Nearly Two Thousand Life Un- 
derwriters from All Over the 
State in Attendance 


The Los Angeles Association of Life 
Underwriters recently held a one-day 
sales congress which was attended by 
life underwriters from all over South- 
ern California. Nearly two thousand 
were in attendance and the meeting 
fully justified such a large gathering. 
Governor Young of California delivered 
the address of welcome and the speak- 
ing program was largely in the hands 
of the all-star group of Penn Mutual 
officials and general agents who are 
touring the country in the interest of 
their business. These talks were uni- 
formly good and cannot be summarized 
in a brief report. A comprehensive 
digest of the proceedings will, however, 
be given in next week’s educational 
section of this paper. 


Lincoln National Life Ins. Co. 


Arthur F. Hall, president of the Lin- 
coln National Life Insurance Company, 
Fort Wayne, Ind., in his letter to policy- 
holders accompanying the annual state- 
ment of the company says that no life 
insurance company has ever equalled 
the progress made by the Lincoln Na- 
tional Life in its first twenty-four 
years. The company’s income during 
1929 was $23,295,973 as compared to 
$184,382 for 1909. It has insurance in 
force to the amount of $812,459,912. Its 
net admitted assets are given as $69,- 
197,941. The company has a surplus to 
protect policyholders of $6,000,000, 
President Hall points to the fact that 
the investments of his company have 
been made in twenty-three States and 
that its 276,000 policyholders are domi- 
ciled in thirty-one States. 


Bids for People’s Life 


(Concluded from page 7) 


The high spots in the Chicago 
National offer follows: A lien against 
the business to provide for the depleted 
reserves. Payment of incurred death 
claims, endowments and_ disability 
claims, in full. Settlement of future 
death claims in full. Payment of 
future endowments maturing other than 
by death subject to the outstanding 
liens, but with the proviso that a por- 
tion of the profits of the business as- 
sumed shall be apportioned to endow- 
ments up to Dec. 31, 1939. 

Payment of future disability claims, 
assumption of extended insurance and 
paid up insurance options subject to 
outstanding liens. Adoption of the 
waiver of premium in disability and 
double indemnity provisions in full. 


Life Insurance 


$100,000,000,000 of life insurance was in force at the end of July, 
1929, in the legal reserve companies of the United States, num- 
bering about 300. Over $7,000,000,000, or more than 
ONE-FOURTEENTH,, of this total is in this Company. 


NEW YORK LIFE INSURANCE COMPANY 
MADISON SQUARE, NEW YORK, N.Y. 
DARWIN P. KINGSLEY, President 
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Great Southern Life 
Acquires Company 





Buys American Southern of 
Louisiana as Stockholders 
Hold Annual Meeting 





Merger in Process 





Southern Union Life May Be 
Included in Merger in 
Near Future 


LAKE CHARLES, LA., Feb. 17.—At the 
annual meeting of the stockholders of 
the American Southern Life, held last 
week, the company was sold to the 
Great Southern Life of Houston, Tex., 
and the companies will be merged im- 
mediately. E. P. Greenwood, of Dallas, 
president of the Great Southern, was in 
Lake Charles, and stated to a repre- 
sentative of THE SPECTATOR that while 
no definite plans had been made for 
merging the Southern Union, of Fort 
Worth, with the Great Southern, 
this merger would be brought about 
within the near future. Mr. Green- 
wood, who is a capitalist owning ex- 
tensive holdings besides his stock in 
the Great Southern, personally ac- 
quired control of the Southern Union a 
few months ago. 

The Great Southern and the South- 
ern Union were both organized in 1909. 
The former has a capital of $2,400,000 
and the latter a capital of $250,000. 
The American Southern was organized 
in 1914 and has a capital of $100,000. 

At the close of 1918 the three com- 
panies had a-total of $254,407,198 in- 
surance in force and combined assets of 
$32,925,084. However, all three com- 
panies made substantial increases in all 
respects during 1929 and Mr. Green- 
wood stated that when the amalgama- 
tion took place the Great Southern 


Income 
Guaranty Company 
Assets over $250,000.00 
Claims. Paid over $1,455,000.00 


Personal in¢ome coverage Exclusively 


Line includes “Progressive Dividend,” 
the most attractive yet, and snappiest 
non-cancellable policies on the market. 


A few splendid opportunities 
await District Managers in 
Michigan, Indiana, Illinois, Mis- 
souri, Pennsylvania and Cali- 
fornia territory. 


John G. Malmberg 
President 
Income Building South Bend, Ind. 
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would have approximately $290,000,- 
000 insurance in force, with assets of 
$40,000,000. He estimated that the 
company’s income during 1930 would 
reach $15,000,000. 

When the merger is completed the 
Great Southern will be the largest 
strictly ordinary company operating 
under a Texas charter and the second 
largest Texas company. ‘The largest 
Texas company being the American 
National, of Galveston, which writes 
both ordinary and industrial. 

W. B. Conover, vice-president and 
general manager of the American 
Southern, has made no official an- 
nouncement as to his plans for the 
future. But it is understood that he 
will remain with the Great Southern. 
Asked by a representative of this paper 
whether officers of the Southern Union 
would remain with the Great Southern 
after the méfger, Mr. Greenwood re- 
plied that he had no information to 
give out at the present time. 





Gulf States Life Plans 


Expansion 





Capital Increase and Extension of 
Life Business to Feature 
Second Year 


JACKSON, Miss.—The Gulf States 
Life Insurance Company is expanding 
its capital from $25,000 paid in to 
$200,000 paid in. The company was 
organized last year to write small lines 
of casualty insurance in connection 
with deferred payments on automobile 
insurance. Its business proved so prof- 
itable that the stockholders recently 
took steps to reorganize and enlarge 
the company. It is now closely af- 
filiated with the recently organized 
Standard Life, which is now writing 
ordinary life insurance. 

J. N. Harmon, general manager of 
the Gulf States, and fiscal agent in 
charge of the sale of its stock, is a 
brother of C. Meigs Harmon, general 
manager of the Standard. 
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Georgia, one in 


Mississippi, one in Tennessee, one in 

West Virginia, and one in North Car- 
olina, the General Agency opportuni- 
ties they have been looking for. 


Address 


SILVER ANNIVERSARY 


With decidedly the best year in our 

history just closed, we are beginning 
the celebration of our Silver Anni- 
versary year by giving one man in 
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Rox WS 


1930 


Alabama, one in 


“ 
Xe: 


Az, 


Vice-Pres. and Agency Mer. 


Miss: 





President 


GREENVILLE 












SOUTHEASTERN LIFE 


Cc. O. MILFORD, INSURANCE COMPANY ORGANIZED 


Southeastern “U.S” Should Remind You of Us 


1905 
SO. CAROLINA 
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Personal Cooperation 





of Trained Representatives 








pan its well organized Branch 
Office and General Agency Service, avail- 
able in practically all of the principal cities 
throughout the country, the MissourI STATE 
LIFE extends to field men the personal coop- 
eration of trained representatives in each of 
its multiple lines ... Life, Accident, Health, 
Group and Salary Savings. 









The progressive pioneering spirit of the 
MISSOURI STATE LIFE makes it a most 
desirable Company for the live, forward- 
looking Agent to represent; and its new lib- 
eral policy forms offer attractive selling plans. 



















CAF ® 






More than $1,224,000.000.00 


of insurance in force 









CIOT © 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


HILLSMAN TAYLOR, President 


HOME OFFICE, ST. LOUIS, MO. 
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Prudential Retains Position 
as Industrial Leader 





Over Seven Billions Industrial 
Life Insurance in Force at 
Close of Year 


NEwARK, N. J., Feb. 15.—The Pru- 
dential Insurance Company of America, 
with home offices in this city, has re- 
tained its place as the largest Indus- 
trial life insurance company in the 
world, according to figures disclosed 
here today in connection with the 
amount of business transacted during 
the calendar year 1929. On Dec. 31, 
1929, the Prudential reported policies in 
force amounting to $7,057,205,168. 

Ordinary insurance in force on which 
premiums are paid annually, semi-an- 
nually, quarterly or monthly, showed a 
total in force of $7,255,933,750. The 
total number of Prudential policies in 
force on Dec. 31, 1929, was 34,882,516. 

It was further disclosed that during 
1929 the Prudential’s new paid-for in- 
surance, including revivals and in- 
creases, amounted to $3,233,961,441. 

Investments by the Prudential at the 
close of 1929 totaled $1,064,746,783, in 
mortgage loans on real estate, and 
$923,624,568 on bonds and _ other 
securities. 

In the matter of claims paid during 
1929, the Prudential reported 372,993, 
or 1876 for every working day during 
the year. Since it began business in 
1875, the company has paid a total of 
5,250,000 death claims. 





National Life Ins. Co. of Vermont 


The National Life Insurance Co., 
Montpelier, Vt., shows in its eightieth 
annual report that the year 1929 was 
a successful one. It is interesting to 
note that this company, so widely and 
favorably known for over three quar- 
ters of a century, has paid to policy- 
holders since its organization $225,290,- 
358, which, with assets to their credit, 
exceeds the premiums received by $30,- 
414,798. 

The National Life is purely a mutual 
company, devoted to the interests of 
its policyholders, and all of its prop- 


erty belongs to the insured. It issues 
participating policies only. During 
1929 the new business paid for 


amounted to $74,566,223, bringing the 
insurance in force to $597,193,119. The 
insurance in force increased during the 
year $31,586,713. Assets were in- 
creased by $7,936,933 and the surplus 
by $824,001, which made the surplus, 
at par value, $7,590,766. 

The total income for the year was 
$27,172,515, derived from the follow- 
ing sources: Premiums for insurance, 
$19,117,553; interest and rents, $6,- 
202,725; considerations for life annu- 
ities, $1,025,563; considerations for sup- 

(Concluded on page 49) 
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Ninety-five Million in 
Six Days 


Tabulations for the first six 
working days of February, com- 
pleted recently by The Equi- 
table Life Assurance Society of 
the United States, disclosed 21,000 
applications for $95,000,000 of 
ordinary life insurance, a volume 
unprecedented for any six-day 
period in the long history of the 
company, according to a state- 
ment by President Thomas I. 
Parkinson. 

The figures do not include the 
various forms of group insurance 
written during the last six days 
nor the large volume of income 
bonds and retirement annuities 
which also show striking evi- 
dences of increasing public inter- 
est. 

The peak in the last week’s vol- 
ume was reached Monday, Feb. 3, 
when 6600 applications for over 
$28,600,000 of ordinary life insur- 
ance was ordered out, a new com- 
pany record for a single day’s 
business. The exceptionally heavy 
week just closed follows the 
largest January in the Equitable’s 
seventy years of business, the 
total ordinary life insurance is- 
sued in the month of January 
reaching nearly $139,000,000. 











Standard Tool Company Group 
Insurance 


The Standard Tool Company of 
Cleveland, Ohio, announces that it has 
entered into a contributory group life 
insurance contract with the Equitable 
Life Assurance Society of the United 
States, which will offer protection to 
approximately 600 employees in the 
amount of $800,000. 

All employees now in service are 
eligible for coverage and new employees 
will be eligible after two months. 
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Unemployment 
Insurance Up to Provinces 


Canadian 





Dominion Government Signifies 
Willingness to Do Its Part If 
Idea Is Supported 


The Dominion Government is consult- 
ing the provinces to ascertain whether 
or not they favor the establishment of 
some form of unemployment insurance, 
Hon. Peter Heenan, Minister of Labor, 
informed a deputation from the Con- 
federation of Workers of Canada on the 
8th inst. If the provinces signified that 
they were in favor of unemployment in- 
surance, he would, said Mr. Heenan, be 
willing to “ask the Cabinet Ministers to 
bend the British North America Act” 
in order to assist in its establishment. 

Mr. Heenan told the delegates that 
the parliamentary committee on indus- 
trial research had reported in favor of 
unemployment insurance at the last two 
sessions. The committee held that un- 
employment insurance was a matter of 
provincial jurisdiction. 








However Hard 


a Life Insurance Agent 
may work to produce bus- 
iness, his chances of suc- 
cess are better when he 
represents a fine old insti- 
tution such as the 


Massachusetts Mutual 
Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


Mere Than a Billion end Three-Quarters 
of Insurance in Ferce 





unlimited production. 


rights. 








Scranton -Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 

Exclusive, care of THE SPECTATOR 
$$$ 
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‘Policies that 7Irorect ' 


*Policies*tsat Protect’ 
































3 i” they need. 
! We need men who will.make good 


| We'd be glad to hear from you. 
= \ 


No prospects’ needs are too small or 
too great for a Farmers and Bankers 
Policy. Here is at your command a 
range of policies that equal a de- 
partment store’s range of merchan- 
dise. A company that pays all death 
claims on the same day that adequate 
proof is shown. This company gives ~ 
its agents the prestige and backing 
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| representatives. How about yourself? 
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H. K. Lindsley J.H. Stewart 
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Twenty-fifth Annual Statement of 








AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 


W. L. MOODY, JR., President 


SHEARN MOODY, Vice-President 


W. J. SHAW, Secretary 


Writes ORDINARY—INDUSTRIAL—GROUP—HEALTH AND ACCIDENT 
FINANCIAL STATEMENT, DECEMBER 31, 1929 


ASSETS 

BREA SIE MOI 305 ccs ccacslcecewoues eet $ 1,597,290.73 
Real Estate Contracts of Sale ............0:. 395,092.62 
DRE AION = 0.565% Bois ssn ccesceesvasws 18,037,316.44 
SOE RIEU ooo adc ab wkeic ou ceteicn® 300,000.00 
an a 3,572,801.49 
RAQMMIB CORINA IID) oo oo00 as sweusdo0neecuwience 9,841,038.40 
ROMER RMS ENEN oii in nn’ woos a @ ses de sie sieice 2,559,956.21 
Gertiitates wt Deposit .. .....<s coc ccsciecece sx 4,494.77 
interest Due and Accrued ...65.6..06.0c0000 581,775.47 
Deferred and Uncollected Premiums......... 1,010,358.10 
PO SS Se ne 114,591.18 

BAUR MENTS coi com ciestieauis soe mcpeeee $38,014,715.41 


LIABILITIES 


Net Reserve (American Experience Table, 3 
BEGINS) Sissi ls-selcaleie wea newlalea acetone ne $32,142,194.00 


Reserve for Death Losses and Maturities in 
Process Of Adiustment 2.2.00. cciccweise vcs 583,438.42 
188,112.40 


Reserve Or (BARES s o6s.66 ide sieaeacaeeses 
Miscellaneous Laabiities: .o66. ase discos sie vse 241,308.84 
Camitale Stoel: « ccislicssciccwsncvas $2,000,000.00 
Assigned Funds and Surplus..... 2,859,661.75 
Surplus Security to Policyholders......... 22. 4,859.661.75 


Total Ligbilitdes 6.005. cccccsscccsavesne $38,014,715.41 


GAINS MADE DURING 1929 


Increase in insurance in Force, for year 1929...... 
Increase in Admitted Assets, for year 1929........ 


Insurance in Force, Dec. 31, 1929 
$604,973,097.00 


Ne we a ee ee ee ek a ee ee ed Oe ee ee eo ee ee 


‘er ere? Taeveeetet e | Ce ee ee ee ee ee 


$58,327,309.00 
4,629,795.75 


Total Paid Policyholders Since Organization 
$35,275,036.31 


Operates From Coast to Coast 
Canada to the Gulf, The Republic of Cuba and Territory of Hawaii 


Gross Income Per Month Exceeds 


Ris aaerae rcs ae $1,350,000.00 
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Bank Adopts Old Age 
Retirement Plan 


= 





Consolidated Program Includes 
Group Insurance, Pensions and 
Disability Benefits 


The Mercantile Commerce Bank & 
Trust Company of St. Louis, Mo., one 
of the largest banks in the Mississippi 
Valley, has adopted an old age retire- 
ment program which includes pension 
provisions for approximately 550 em- 
ployees, in addition to more than $2,- 
000,000 group life insurance, $1,000,000 
accidental death and dismemberment 
protection, and weekly sick and non-oc- 
cupational accident benefits. 

All of the benefits of the consolidated 
protective program, other than the 
group life insurance, are being under- 
written by the Metropolitan Life In- 
surance Company, on a cooperative 
basis, whereby the bank and the em- 
ployees share the cost. 

While the plan in general is coopera- 
tive, the bank will pay the entire cost 
of pensions based on service before the 
plan became effective. The cost of pen- 
sions based on service after the effec- 
tive date, as well as of the various 
group insurance features, will be met 
by joint deposits of the bank and the 
employees. 

The pension scheme provides em- 
ployees on retiring at age 65 with 
1% per cent of average salary for 
service after adoption of the plan and 
1% per cent of present salary for ser- 
vice before adoption of the plan. 

The employee’s total contributions 
for all benefits are only 4 per cent of 
salary. Although the normal retire- 
ment age is fixed at 65 for both men 
and women in the bank’s employ, re- 
tirement at an earlier or later age can 
be arranged with the bank’s consent. 





American National Insurance Co. 

The twenty-fifth annual statement of 
the American National Insurance Com- 
pany, of Galveston, Texas, shows total 
admitted assets of $38,014,715, an in- 
crease over 1928 of $4,629,795. Life 
insurance in force at the close of 1929 
amounted to $604,973,097, an increase 
during the year of $58,327,309. The 
surplus to policyholders is given as 
$4,859,661, an increase in surplus secur- 
ity to policyholders during the year of 
$638,548. Since the American National 
was organized it has paid to policy- 
holders $35,275,036. The gross income 
of the company per month exceeded 
$1,350,000. W. L. Moody, Jr. is presi- 
dent of the company and the directors 
include F. B. Markle, T. L. Cross, J. H. 
Langben, W. D. Haden, W. L. Moody, 
III, Shearn Moody, Dr. M. L. Graves, 
P. G. Pauls, Dr. Edward Randall, Wil- 
liam A. Hughes, K. Tidemann and W. 
L. Moody, Jr. 
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TEXAS CITIES DISCUSS PLAN 


FOR GROUP INSURANCE 

At a meeting of the insurance 
committee of the Police Chiefs 
and City Marshals’ Association 
of Texas, held at Houston, a plan 
for group life insurance for po- 
lice chiefs and city marshals 
throughout Texas was discussed. 
The plan will be presented for 
adoption to the State organiza- 
tion at its meeting to be held in 
Beaumont next summer. 




















A TOWER OF STRENGTH 


INSURANCE IN FORCE 
TWO BILLION DOLLARS 


fan Aer Be $488,958,000 








Canada Life Home Office 
Appointments 





Included in a Number of Promo- 
tions Is That of A. N. Mitchell 
to General Manager 


A. N. Mitchell, assistant general 
manager of the Canada Life, Toronto, 
was appointed general manager, at a 
meeting of the board of directors held 
recently. 

W. A. P. Wood, actuary, A. Gordon 
Ramsay, general superintendent and L. 
R. Young, treasurer, were made assis- 
tant General Managers and W. Hastie, 
assistant treasurer, was promoted to 
the newly created position of assistant 
to the president. 

Assistant superintendents, R. G. Mc- 
Donald and S. C. McEvenue, were each 
appointed superintendent, and two as- 
sistant treasurers were appointed in E. 
C. Gill and R. E. Woodcock. The only 
other appointments made were in re- 
gard to the position of assistant super- 
intendent, H. N. Watt and R. J. Tre- 
nouth each receiving this title. 

The new General Manager, A. N. 
Mitchell, is well known in Canada and 
the United States for his work in con- 
nection with the Canada Life and as 
chairman of the Life Agency Officers’ 
Association which covers both coun- 
tries. 


Life Agents Elect Officers 


Chester O. Fischer, general agent in 
St. Louis for the Massachusetts Mutual 
Life Insurance Company, has been 
elected president of the St. Louis Life 
Insurance General Agents and Man- 
agers Association. 

Other officers elected are Richard 
Oliver, of the New York Life, vice- 
president, and George Eames, of the 
Home Life Insurance Company of New 
York, secretary and treasurer. New 
executive committee members are 
Flavel L. Wright of the Northwestern 
Mutual Life, M. A. Nelson of the Equit- 
able Life Insurance Society of New 
York, Corwith Wagner of the Berk- 
shire Life, and John J. Crowley of the 
Pacific Mutual Life. 








54,439,000 
Total Liabilities 434,519,000 


Interest on policy pro- 
ceeds, profits, etc., left 
with the Company. 


FIVE AND ONE-HALF PER CENT 


Total investments in United 
States securities exceed 
$231,000,000 


Dividends to Policyholders increased 
for ninth successive year. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 
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An Investment that 
does not fluetuate 


in value— 


Life Insurance 


WNERS of life insurance have had 
occasion recently to compare the 
stability of this form of investment with 
that of even the highest grade securities. 


A chart of the market price averages 
of leading stocks for twenty years 
shows an irregular line that rises and 
dips, sometimes vertically, with “peaks 
and valleys.” 


There are no “depressions” in the in- 
vestment values of life insurance poli- 
cies. They do not fluctuate with busi- 





Metropolitan Life Insurance Company 


Financial Report to Policyholders 
for Year Ending 
December 31, 1929 


Assets oaks . «+ « « « $3,010,560,051.38 
Liabilities 
Statutory Reserve $2,625,110,967.00 
Dividends to Policy- 
holders payable 1930 
All other liabilities 
Unassigned Funds 


82,264,508.86 
125,743,543.37 
177,441,032.15 
$3,010,560,051.38 
$315,084,085.74 
818,682,519.99 
75,270,134.78 


Increase in Assets during 1929 

Income in 1929... ‘ 

Gain in income, 1929 

Paid-for Life Insurance Is- 
sued, Increased and Revived 
am 1929 . « 

Total Bonuses end Dividends 
to Policyholders from 1897 
to and including 1930 529,705,988.65 


Life Insurance Outstanding 
$8,649,002,429.00 


3,374,600,626.00 


Ordinary Insurance 
Industrial Insurance (premiums 
payable weekly or monthly) 
Group Insurance . ‘ 
Total Insurance Outstanding - 17,933,600,452.00 
Number of Policies in Force 44,333,332 
(Including 1,442,240 Group Certificates) 


Accident and Health Insurance 
Outstanding 


Principal Sum Benefit 
Weekly Indemnity 


6,729,181,723.00 
2,555,416,300.00 


$1,190,131,574.00 
13,928,139.00 











ness cycles. From year to year, the 44 
million Metropolitan Life Insurance 
policies show a steady increase in values 
to policyholders. 

The man who regularly invests part 
of his earnings in life insurance can go 
to sleep each night with the knowledge 
that he is building an estate of the great- 
est security and with a sure investment 
return for every dollar paid in. 

Life insurance is an investment whose 
value constantly increases the longer it 
is kept in force. 





Metropolitan Life Insurance Company 
Daily Averages in 1929 
2,233 per day in Number of Claims Paid. 


20,674 per day in Number of Life Insurance 
Policies Issued and Revived. 


$11,137,296 per day in Amount of Life Insurance 
Issued, Revived and Increased. 


$2,026,714 per day in Payments to Policyholders 
and Addition to Reserve. 


$1,905,881 per day in New Investments. 
$1,039,881 per day in Increase of Assets. 


Growth in Ten-Year Periods 
Number of Life Outstanding 


Insurance Poli- Life Insur- Assets 

cies in Force at ance at End at End 
Year End of Year of Year of Year 
1879 12,823 $11,666,967 $2,022,482.45 
1889 = 1,852,432 204,816,521 8,597,468.77 
1899 4,980,704 800,531,009 51,070,840.74 
1909 10,621,679 2,041,951,700 277,107,868.46 
1919 21,914,120 5,343,652,434 864,750,023.88 
1929 44,333,332 17,933,600,452 3,010,560,051.38 























This Company is a mutual organization. It has no stock and 
no stockholders. All of its assets are held for its Policyholders. 


. New York 


LEROY A. LINCOLN, Vice-President and General Counsel 


Metropolitan Life Insurance Company 


FREDERICK H. ECKER, President 














THE SPECTATOR 
February 20. 1930 




















TOR 
930 





Becomes Agency Instructor 

E. P. Balkema, district manager at 
Battle Creek, Mich., for the Northwest- 
ern National Life, has been appointed 
agency instructor at the home office of 
the company. 





Phoenix Mutual Manager 


Arnold Anderson, Phoenix Mutual 
Life Insurance Company counselor in 
New York, has been transferred to the 
new Phoenix Mutual unit at the West- 
ern Electric Company’s Point Breeze 
Works, Baltimore, as division manager. 





Fred Disch Joins Jefferson 
Standard 


Fred Lieberich, Jr., manager of the 
Newark office of the Jefferson Standard 
Life Insurance Company of Greensboro, 
N. C., announces that Fred Ernest 
Disch has been appointed field or- 
ganizer of the territory. Mr. Disch 
has been engaged in the insurance field 
for nearly thirteen years and is thor- 
oughly familiar with the field in which 
he is about to enter. 





Completes Fifty Years With 
Metropolitan Life 


The first fifty-year service medal 
ever awarded to a veteran male em- 
ployee of the Metropolitan Life Insur- 
ance Company was presented to Henry 
D. Van Zandt, of Leonia, N. J., at a 
luncheon recently given in his honor 
by the company. Presentation was 
made by President Frederick H. Ecker. 

Mr. Ecker was followed in congratu- 
latory talks by Francis O. Ayres, first 
vice-president, and by James D. Craig, 
actuary, who as president of the home 
office veterans presided at the luncheon. 

Mr. Van Zandt, who is now connected 
with the personnel division at the home 
office in New York, entered the employ 
of the company Feb. 1, 1880, when he 
was one of less than forty home office 
employees. Since then he has seen 
that number grow until the total num- 
ber of company employees approximates 
40,000. 





The Mutual Benefit Life Million 
Dollar Production 


At the close of 1929 the Mutual 
Benefit Life Insurance Company had 
18 men who had each paid for over a 
million dollars during the year, not in- 
cluding surplus line and substandard 
business placed in other companies. If 
business placed in other companies 
were counted, the list of Mutual Bene- 
fit “Million Men” would be substantially 
larger. The leader of this group pro- 
duced over two million in the Mutual 
Benefit. The total production for this 
group amounted to over $18,000,000. 
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Life News in 
Brief 











Ontario Equitable Life 
Appointments 


The following appointments were 
confirmed by the directors of the On- 
tario Equitable Life and Accident In- 
surance Company at a meeting held at 
Waterloo, Ont. 

E. C. Armstrong, F.A.S.; was ap- 
pointed superintendent of agencies. 
Mr. Armstrong has been with the com- 
pany one year and his previous experi- 
ence was with the Travelers of Hart- 
ford. 

E. R. Batho, F.A.S.; was appointed 
assistant actuary. Mr. Batho’s insur- 
ance experience was gained with the 
Bankers’ Life and the Great-West Life. 





Celebrates Fiftieth Anniversary 


ATLANTA, GA., Jan. 17.—Observing 
the fiftieth anniversary of his service 
with the New York Life Insurance Com- 
pany, and in appreciation of his 
achievements in the life insurance field 
and in the sphere of civic development, 
the Presidents’ Club, on a recent night, 
were hosts to Robert Lee Cooney, one 
of Atlanta’s best known business men, 
and head of the New York Life or- 
ganization in this territory, at an 
elaborate dinner, to which a number of 
distinguished figures in business and 
public life attended. 





Colonial Life Meeting 


The board of directors of the 
Colonial Life Insurance Company, 
of America, Jersey City, N. J., has 
elected Charles F. Nettleship first vice- 
president and George T. Smith, second 
vice-president. 

When the company was organized in 
1897 Mr. Nettleship entered the ser- 
vice as general superintendent, and by 
subsequent promotions became as- 
sistant secretary and assistant treas- 
urer, secretary and treasurer, then 
second vice-president. 


The Edward A. Woods Company 
Reports Greatest Year 


With a paid volume of Life Insur- 
ance of $84,228,570 for 1929, The Ed- 
ward A. Woods Company shows a gain 
of $12,000,000 over the previous year. 

The Edward A. Woods Company 
with $680,319,312 of paid for Life In- 
surance in force in its territory, is 
larger than all but twenty of the 264 
Life Insurance Companies operating 
over the whole area of the United 
States. 
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Penn Mutual Agency Report 

The Penn Mutual Agency at Council 
Bluffs, Iowa, reports total production 
for 1928 as $1,390,241. In 1929 it was 
$1,804,872. E. E. Spear is general 
agent. 





Offices Are Consolidated 


The Muncie, Indiana, office of the 
Western and Southern Life, Cincinnati, 
has been consolidated with the Ander- 
son District and in the future will be 
under the supervision of Superinten- 
dent J. Bowen. 





Fidelity Promotions 


H. Gordon Hurd by action of the 
board of the Fidelity Mutual Life has 
been elected actuary to serve with J. 
B. Franks who continues as heretofore 
chief actuary of the company. Homer 
O. White and Esther Johnson have been 
made assistant actuaries. Albert G. 
Tuthill has been elected assistant man- 
ager of agencies. 





New Company Has Charter 


The Modern Mutual Insurance Com- 
pany of Decatur, Ala., has been granted 
a charter by the State Insurance Com- 
missioner. H. E. Hicks is president; 
E. W. Strother, first vice-president; T. 
S. Jones, second vice-president; Lester 
Sheffield, third vice-president; S. P. Mc- 
Elreath, secretary; Mary I. Goodwin, 
treasurer; M. S. Bingham, actuary, and 
W. B. Edmundson, chairman of the 
board. 





Sun Life in South 


Results obtained during 1930 by the 
southern division of the Sun Life As- 
surance of Montreal, were highly 
praised at the recent conference of man- 
agers at Montreal, according to William 
C. James, in charge of the Alabama di- 
vision, who has just returned to Bir- 
mingham. 





Bankers National Life Holds 
Regional Meetings 


William McCallum, vice-president 
and superintendent of agencies of west- 
ern division life department, and vice- 
president and manager, accident and 
health department for the Bankers Na- 
tional Life Insurance Company, in com- 
pany with Hugh Branson, assistant su- 
perintendent of agencies of the accident 
and health department, and W. W. Gal- 
laher, special home office representative, 
held a regional meeting of all the Ne- 
braska agents, at Hastings, Neb., Jan. 
31 and Feb. 1, at which time the new 
participating policies issued under the 
new consolidated company, the Bank- 
ers National Life of New Jersey, were 
presented to the fifty agents present. 
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OVER HALF A CENTURY OF INSURANCE SERVICE 





THE SPECTATOR COMPANY 


Standard Insurance Publishers 


THE SPECTATOR 


An American Weekly Review of Insurance—Subscription, $4.00 Per Year 


THE INSURANCE YEAR BOOK SERVICE 
FIFTY-SEVENTH ANNUAL ISSUE—1929 


This issue of the three volumes of The Insurance Year Book continues the valuable service in the 
form of Monthly Bulletins, which are issued regularly—one in conjunction with the Fire and Marine 
Volume and one in conjunction with the Casualty, Surety and Miscellaneous Volume. These Bulle- 
tins contain summaries of reports of Insurance Departments on companies, company changes, new 
companies projected and other information of value. Special Confidential Reports will also be 
rendered to subscribers by our Research Bureau of Insurance. The Insurance Year Book therefore 
presents j Kc, ewes oie 


A COMPLETE REPORTING SERVICE 
Financial Statements—Monthly Bulletins—Special Confidential Reports 





SOME OF OUR FIRE, CASUALTY AND 
MISCELLANEOUS INSURANCE PUBLICATIONS 


Fire and Marine Publications Casualty and Miscellaneous Insurance Publications 


Agents’ and Inspectors’ Pocketbook of Fire Protection sy 50 Adjusters’ Manual for the Settlement of Accident and 
Agent’s Key to Fire Insurance 3.50 Health Claims, 1926 edition. 6.0 
Appraisers and Adjusters Handbook 5.00 Automobile Insurance 
Automobile Insurance | 3.75 Casualty Insurance Laws Taxes and Fees 
Crane’s Expiration Registers 6.50 up Causes of Disability 
Down to Brass Tacks 2.85 Claims Arising from Results of Personal Injuries 
Earthquake Hazards and Insurance 1.50 Cutting the Cost of Auto Insurance in Half 
Fire Insurance Inspection and Underwriting (Fourth Daily Casualties—an accident leaflet 

_ Edition) 6.50 Defying Fate—an accident leaflet 
Fire Insurance Law Chart 3.0 Handy Chart of Casualty and other Miscellaneous 
Fire Insurance Laws, Taxes and Fees ° Insurance Companies in America 
Fire Insurance Policyholders Pocket Index 15 Health and Accident Salesman 
Fire Prevention and Protection . Health and Life Insurance Tables 
Fire Underwriting Profit and Loss Tables 8 Insurability, Prognosis and Selection 
Making of the Fire Insurance Rate, The A Investigators’ and Adjusters’ Hand Book, 1926 edition. 
McGarrity’s Rapid Premium Calculator a Manual of Accident and Health Insurance 
Mutual Fire Insurance Fallacies ° Pocket Register of Accident Insurance 
Operation of 80% Average Clause . Practice of Workmen’s Compensation Insurance 
Quick Pro Rata Premium Table . Principles of Surety Underwriting 
Rapid Calculator 3. Selection of Risks by the Casualty Solicitor 
Ready Reckoner for Earned and Unearned Premiums s Selling Accident and Health Insurance 
Semmann’s Fire Insurance Cancellation Tables R Social Insurance, by I. M. Rubinow 
Special Agents’ and Adjusters’ Handbook . Something is Always Happening—an accident leaflet 
se aggdig aa Successful Selling of Accident and Health Insurance 
Universal Manual of Fire Insurance Cancellation y Surety ys pr tame gg eee , 
Weakness of Mutual Fire Insurance 5 Standard Accident Table, A 

This May Happen to You 


Where Fire Insurance Dividends Come From y 
Windstorm and Tornado Insurance Underwriting and Investment Profits and Losses 


Sole Agents for all works handled by CHARLES & EDWIN LAYTON, of London, England 


Send ten cents for complete Catalogue of Insurance Publications with descriptive circular of 
books listed above. 


WHEN IT IS PUBLISHED BY THE SPECTATOR COMPANY 
IT IS THE STANDARD WORK ON THE SUBJECT 


THE SPECTATOR COMPANY 


CHICAGO | NEW YORK 
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SUPPLEMENT TO EARLY REPORTS OF LIFE INSURANCE COMPANIES 
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The following figures from the statements of Life Insurance Companies covering the year 1929, have been compiled from returns 


made direct to THE SPECTATOR 










































































































































Total a ly ” Total InsuRANCE WRITTEN IN 1929—Patp-For Basis Parp INsURANCE IN Force Dec. 31, 1929 
Admitted holders Total Disburse- 
CoMPANY Assets (Including | Income ments 
anp Location | Jan. 1, 1930 | Cap. Stk.) 1929 1929 Ordinary Industrial Group Total Ordinary Industrial Group Total 
3 3 3 $ $ 3 3 $ 4 3 
wm. Hartford, 
Unda enate 410, 527,740} 49,663, 922/131, 143, 308|103, 936,842) 377,607,624).............] 728,200,118] 1,105,807, 742/2, 264, 176,491|.............|1,525, 772, 708) 3,789,949, 199 
; 13,595,234] 1,965,280) 3,797,261) 2,770,912 ay ae S| 25,452,085] 21,820,680} 65,202,920)............. 87,023,600 
Boa Mas aN 46,392,067} 3,103,336] 9,431,388} 7,701,738] 32,719,616).............J...ce eee eee SR FIO GIG, SEB aw ks hdecnicaseleevsncataddas 219,216, 722 
rooklyn Na 
Brooklyn, N. v 834,775 360,077 457,251 313, 834 ok | nearer 175,750 8,840,957} 17,563,924)............. 169,790 17,733,714 
Central +” St. 
Louis, Mo...... 10,226; 410) 784,008) SSE BALD BOAO CINE os ose ececcd ose vac od coscbov dens oxeace WD OOG GOD iio waive vada c Heleccedxnnesicc|e<eeseewnenss 102,872, 120 
Prise: Tw Gen'l, 
Hartford, Conn .| 130,737,307} 10,394,165] 38, 155,607| 24,542,762) 174,126,675)............. 101,360,697 275,487,372) 903,604,621|............. 270,066,059} 1,173,670, 680 
Conservation Life 
In. Co. of Amer 
South Bend, oa 2,201,404 147,593 801,004 564, 784 TUE o ia cnsecica sceweececenewes 8,394, 239 FR B55 hasiscasves nacdacstneeas 29,225, 112 
Cosmo, Life In.Co. ‘* 
Topeka, Kans... 376,118 172,728 256, 806 148, 264 ye | Ee of eee 2,403, 250 GOON at ced adwssacdosaesiserncns 7,082,000 
Farmers Un. Mut., 
Des Moines,Ia. . 847, 656 62,387 454,613 233,821 RGU Sa don ccs kad sediseedievs ye Be | Ee Spee renee 11,695,807 
Fidelity Mutual, 
Philadelphia, Pa.} 88,956,357) 5,217,815} 19,918,513] 14,267,442) 55,004,801).............]............ | | a a er 410,639, 252 
Sa.” 5,329,335 74,084} 1,243,902 839, 478 DOES o.oo cise ac nvelodisscevoxes SOR OGe* FE TAE TG E on cccccccccfotccccesecads 28,414, 207 
‘ackson, 
||” RE 8,080, 668 625,000] 2,577,358] 1,476,207] .15,247,151).............]-....ceecees 1G, DEF TEAL. | FOB 20s dein nse cda vanvcuues 70, 260, 758 
Liberty National, 
Birmingham, Ala. 406,980 346, 641 $585,608! 509,614 pe ae, rere se. | ree re eee 30,000, 479 
ee a ./3, 010" 560, 051/177, 441, 032/818, 682, 520/513, 321, 4991, 571, 637, 600/1, 416, 638, 094/§386, 324, 932/§3,374, 600, 626/8, 649, 002, 429/6, 729, 181, 723|2, 555, 416, 300/17, 933, 600, 452 
idland, Kansas 
City, Mo oad ca 5,035,535 172,465| 1,377,875 971,239 POR re eke isi Sel cata O06, S78. GAT oo oc oc cccicas Pcsacseaa nds 42,425,960 
Ministers Mutual, 
Boston, Mass... . 688,010 35,930 142,704 96,476 ro | OR RRO! Cee ene o re 282,797 DRONE akin Sa 00s ss ceteneeneeds 2,816, 833 
Monarch, Spring- 
field, Mass...... 620, 124 358,721 300, 835 171,455 GTM videos cadalivedsdreess 4, 742,595 Ds Faience cuca gabeaeeuccesaavas 9,631,721 
Mutual Benefit, 
Newark, N.J...| 547,276,842) 22,387,308/110,812,953| 81,747,063} 236,033,498].............].........05. 236, C08 4062, S06 GIS, BAB 3... con ccnssefoccecsecesecs 2,435,012, 342 
National Security, 
Wichita Falls, Tex. 434,071 285,446 270,780 224, 231 WME Sco cce dsc ccsbessaancaunes 5, 228, 048 Ge Nos cwe sce sasbodsenscdncete 8,332, 133 
New Eng. Mutual, 
“ake .| 236,833,881) 15,882,772} 50,869,965) 33,509,754) 147,858,997).............)-...---.00e. 147,808, QU71N, DUB, 208 OBOE <6. oo ck ccccchisescececcens 1,202, 161,059 
orthern States, 
ean Ind. 7,942,068 398,768] 3,798,278} 1,277,776 ee Seer §§5,328,344) 51,862,838]............. 1,569, 450 53,432, 288 
on Mutual, 
Portland, Ore... 9,501, 162 738,140} 2,487,501] 1,563,513 pS RI! ene eer 9,007, 998E >" SE, FOR TOBE. ago oicscccseabeesvecascnats 55, 201, 706 
Pacific Mutual, 
Los Angeles, ‘Cal. 162286: 3651 17,279,967) 36,203,402) FB, COR, BOGE. osc ccnp ccciccbecccccccvccsclosescscccecs EGE 62 0.6 o da Sa caveceesedicivancdanaaeees 733, 468, 659 
Penn Mut., Phila., 
ee 430, 283, 168}........0.¢ 96,115,414] 68,636,908] 306,477,051).............]-....-.-.06- 308,477; OGRE, OOE SEG, COG i inccccccccccehsseececsscese 2,001,558, 666 
arty, n, N.Y... 19,372, 263 614,435} 4,985,551) 3,640,038 TEE cecccvesevcebdeccvirvens 5B, DEB GAGE BEE, SIG Ok gcc cninin cts |e cctvcsanases 117, 416, 065 
in. Dallas, 
WOM ca oss 0eee 18,191,171] 1,083,023] 6,257,539) 3,517,797) 27,999,137].............]....eeeeeeee 22,000, 2571 1ST BOR STOR ss oii cc ccedbivewecdssasis 157, 506,375 
United Benefit, 
Omaha, Neb... Zs 692,271 250, 507 671, 484 447,813 PIRI xs vv eodkasedbaaronwasados poe mS ee 8 ee Se 29, 250, 000 









































* First four figures include all 7 a figures apply to Life Business. 


t Six months (July 1 to Dee. 31, 1 
§ Including net increases on Fe Palicies after issue. 


** Including revivals and increases. 
§§ Also through reinsurance of Crescent Life Ordinary, $13, 183,515. 
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Big Hearted Al Considered 
Most Effective 


A new leaflet entitled Big Hearted 
Al, of which H. T. G. Hoffman of Mt. 
Sterling, Ky., is the author, has re- 
cently been published by The Spectator 
Company, and many favorable com- 
ments have been received as to the ef- 
fectiveness of this leaflet. The follow- 
ing comments have been addressed to 
Mr. Hoffman: 

*x * * 

“Big-Hearted Al is the booklet to 
send the man who believes he knows 
how to beat Insurance. 

The illustrations eppeal. The word- 
ing cleverly makes him realize his 
various insurance needs. He comes to 
the conclusion these ideas are his own 
creation. A logical, practical booklet. 

This little book is one that will help 
any Insurance salesman in turning his 
hard prospect’s thoughts to the pur- 
chase of insurance.” 

Frank Masden, General Agent 
Connecticut General Life Insurance Co. 
Kansas City, Mo. 
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“T have looked over your pamphlet 
which is mighty good. You have the 
faculty of getting out some fine stuff. 
I congratulate you very heartily.” 

C. M. Cartwright, Managing Editor 

The National Underwriter. 


* * * 


“Big Hearted Al just received and 
enjoyed by myself and all in the office. 
“Congratulations and best wishes.” 
George William Johnson, Agency 

Organizer 
Mutual Life Insurance Co. of N. Y. 
Cincinnati, Ohio. 


* * * 


“T want to congratulate you very 
heartily on your contribution to Life 
Insurance in the form of Big Hearted 
Al. It is perfectly splendid and will 
serve as a good means of breaking down 
sales resistance.” 

S. R. Whitten, Jr., General Agent 
Home Life Insurance Company 
Jackson, Miss. 


* * * 
“Your irony and humor bring home 
to thinking men the necessity for 


making provision for those dependent 
on them, and I hope it will be read 


throughout the country with the atten- 
tion it deserves.” 
Louis Wiley 


os New York Times 
“Big Hearted Al arrived and is much 
appreciated by all. Have shown it to 
several of my insurance friends and 
they think it is a masterpiece. Please 
advise me if it is possible to secure a 
number of these booklets and how 
much.” 
D. H. Johnson, Associate Manager 
The Fidelity Mutual Life Ins. Co. 
Columbus, Ohio. 
cK 


* * 


This unique booklet is available 
through The Spectator Company at the 
following prices: Single copy, 25c.; 12 
copies, $1.80; 50 copies, $4.75; 100 
copies, $8.00; 500 copies, $35.00; 1000 
copies, $60.00. 


Decrease for January 


Ives & Myrick, managers, Mutual 
Life Insurance Co. of New York reports 
paid-for business for the month of 
January, 1930, as $4,128,664 compared 
with $4,153,205 for 1929. 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 




















NEAL BASSETT, President WELLS T. BASSETT, Vice-President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President ORGANIZED 1855 ARCHIBALD KEMP, 2d Teenie 
FIREMEN’S INSURANCE COMPANY 
OF NEWARK, N. J. SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$56,065,676.33 $19,562,549.89 $13,500,000.00 $23,003,126.44 $36,503,126.44 
HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 





JOHN KAY, V.-Pres’t A.H.HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 
ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 













$ 6,036,606.06 $ 2,834,467.72 $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 
NEAL BASSETT, President WELLS T. BASSETT, Vice-Pres’t JOHN KAY, Vice-Pres. and Treasurer 
A. H. HASSINGER, Vice-Pres’t ORGANIZED 1854 ARCHIBALD KEMP, 2d Vice-Pres’t 





MECHANICS INSURANCE CoO. 


OF PHILADELPHIA, PA. 












$ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 
NEAL BASSETT, President JOHN KAY, Vice-Pres. and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 





ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 
$ 5,021,040.43 $ 2,502,743.59 $ 1,000,000.00 $ 1,518,296.84 $ 2,518,296.84 
A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A.H.HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
ORGANIZED 1871 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, PA. 





















$ me 59 $ 2,492,228.84 $ 1,000,000.00 $ 1,345,010.75 $ 2,345,010.75 
aan, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY. V.-Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d v. -Pres’t 






ORGANIZED 1870 


CONCORDIA FIRE INSURANCE CO. 


OF MILWAUKEE, WIS. 













$ 5,359,804.52 $ 2,486,092.08 $ 1,000,000.00 $ 1,873,712.44 $ 2,873,71244 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY. V.-Pres’t A. H, HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 





ORGANIZED 1886 


CAPITAL FIRE INSURANCE CO. 
OF CONCORD, N. H. 
$ 666,598.68 $ 196.08 $ 300,000.00 $ 366,402.80 $ 666,402.80 


CHARLES L. JACKMAN, President ORGANIZED 1905 M. R. JACKMAN, Vice-Pres’t 


UNDERWRITERS FIRE INSURANCE CO. 
OF CONCORD, N. H. 
$ 175,689.24 $ None $ 100,000.00 $ 75,689.24 $ 175,689.24 


CHAS. H. YUNKER, President ORGANIZED 1852 A. W. GROSSENBACH, Vice-Pres’t 


MILWAUKEE MECHANICS INSURANCE CO. 
OF MILWAUKEE, WIS. 
$12,792,945.35 $ 7,243,098.89 $ 2,000,000.00 $ 3,549,846.46 $ 5,549,846.48 


NEAL BASSETT, Chairman of Board 





































J. cor ROWE, President E. J. DONEGAN, V.-Pres’t & Gen’l Counsel S. WM. BURTON, Vice-Pres’t 
+= RM Vice-Pres’t EARL R. HUNT, Vice-Pres’t WM. P. STANTON, Vice-Pres’t 5S. 2 dfcCLURE Vice-Pres’t 
N KAY, Vice-Pres’t A. H. HASSINGER, Vice-Pres’t_ WELLS T. BASSETT, Vice-Pres’t E POTTER, 2d Vice-Pres’t 





ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 


OF NEW YORK, N. Y. 













$15,452,308.70 $10,173,698.43 $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 
C. W. FEIGENSPAN, President W. VAN WHNKLE, Vice-Pres’t & Gen’l Mgr. 
WINTON C. GARRISON, Vice-Pres’t & Treas. ORGANIZED 1909 . FEIGENSPAN, Vice-Pres’t 






COMMERCIAL CASUALTY INSURANCE co. 
OF NEWARK, N. J. 
$14,975,568.30 $ 9,975,568.30 $ 2,800,000.00 $ 2,500,000.00 $ 5,000,000.00 


TOTAL NET PREMIUMS $50,467,137.06 


EASTERN DEPARTMENT 






















pene DEPARTMENT $6: Dass: Bines PACIFIC DEPARTMENT 
1HA.C K, auaer Newark, New Jersey . 60, Sansome Street ; 
Ass’t Managers pope earn cesnnite W. W. & E. G. POTTER, Managers 
H. R. M. SMITH 461-467 Bay St., Toronto, Canada M 
JAMES SMITH PRED W. SULLIVAN MASSIE & RENWICK, Ltd., JOHN “ COONEY 






nagers 




























THE SPECTATOR 
February 20, 1930 





TOR 


930 





Rows 




















av 





FIRE AND MARINE INSURANCE 





Rates Ordered Reduced 
In Virginia 
Action of Commission Will 
Reduce Fire and Light- 
ning Rates $833,058 


Affects Protected Areas 


Unprotected Areas Excluded 
Due to Data on Rural Risks of 
State Being Unavailable 








An annual reduction of $833,058 in 
fire and lightning insurance rates in 
protected areas of Virginia has been 
ordered by the State Corporation Com- 
mission. The order becomes effective at 
once and on all business written there- 
after. 

It places into effect an order of sug- 
gestion handed down by the State regu- 
latory commission Nov. 19 last, in 
which the cut in rates was placed offi- 
cially before the 158 insurance com- 
panies involved and in which the con- 
cerns were allowed thirty days to place 
into effect rates commensurate with the 
commission’s ruling. 

This the companies failed to do, ac- 
cording to members of the commission, 
although the delay was occasioned by 
various reasons and several temporary 
rate schedules were ordered by the 
body. The last ruling, however, defi- 
nitely corrects the situation in so far 
as fire insurance rates in protected 
areas of the State are concerned. It 
does not affect unprotected areas such 
as farm establishments, it was ex- 
plained. 

The reason given for the exclusion 
of the unprotected areas was that suffi- 
cient data was not obtainable on risks 
in the rural areas of the State. Rates 
on the eastern shore of the State were 
dealt with in the order as follows: 

“The rates on the eastern shore shall 
remain as at present existing except 
only where there is a reduction made 
in rates on classes of risks where the 
rates are the same throughout the en- 
tire State.” 

Protected risks were defined as fol- 
lows: 

“Under full protection of fire depart- 
ment and water supply means such 

(Concluded on page 21) 
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New Association Is Formed 
by Illinois Fieldmen 





Will Supplant Illinois State Board 
of Fire Underwriters—To 
Have Same Officers 


CHICAGO, Feb. 17.—Illinois fieldmen 
of the Western Underwriters Associa- 
tion Companies organized the Illinois 
Fire Underwriters Association on Mon- 
day to supplant the Illinois State Board 
of Fire Underwriters, and to receive 
field of companies formerly in the West- 
ern Insurance Bureau and non-afifili- 
ates. 

The officers of the [Illinois State 
Board were elected by the new organi- 
zation, as follows: 

J. Lewis Cassell, president; W. C. 
Sonnen, vice-president; Miss E. E. Ed- 
wards, secretary-treasurer; J. E. Mat- 
temore, John Chickering, C, H. Metzner, 
J. T. Coen and R. E. Nevin, executive 
committee; and Harry Johnson, Globe 
& Rutgers, and John Tetlow, American 
of Newark, representing the recruit 
companies as advisors to the executive 
committee. One hundred and fifty field- 
men attended. 


Central Fire Rumor 


BALTIMORE, Feb. 15. — Rumors cir- 
culating in the local financial district 
to the effect that the Central Fire In- 
surance Company had been acquired, 
or was about to be acquired by a large 
out-of-town company were emphatically 
denied by officials of the local concern. 

Charles H. Roloson, Jr., president of 
the company, said there was not the 
slightest foundation for the reports. 
Stock in this company is said to be 
closely held. 


Great American Insurance Co. 


In its recently released statement of 
condition, the Great American Insur- 
ance Company of New York, and its 
holding company the Great American 
Investing Co., the combined assets are 
given at an aggregate of $70,976,448, 
on Dec. 31, 1929, and is an increase of 
$3,781,594 over the previous year’s 
figure. Total assets of the Great Amer- 
ican Insurance Company alone are $62,- 
434,915, while those of the investing 
company are $1,541,532., 





Hartford Fire Has New 
Holding Company 





Hartford Assets Corporation 
with Capital of $499,200 
and 4992 Shares 


Book Value Is $2,005,000 








President Bissell Lists Other 
Stockholdings of Hartford Fire 


in Insurance Companies 


The Hartford Assets Corporation 
was recently organized as a securities 
holding company by the Hartford Fire 
Insurance Company, Hartford. ‘The 
new company has capital of $499,200, 
consisting of 4992 shares, the book 
value of which is now given as $2,005,- 
000. Interest since the formation of 
the company early in December ac- 
counts for the odd amount. At the 
present time, according to President 
Richard M. Bissell of the Hartford 
Fire, the Hartford Assets Corporation 
is holding the securities of the Citizens 
Fire Insurance Company, recently or- 
ganized in New Jersey, as noted in THE 
SPECTATOR. The charter of this com- 
pany, President Bissell says, is very 
broad and it may be used more exten- 
sively in the future. 

Among the large holdings in other 
insurance companies by the Hartford 
Fire are the Hartford Accident & In- 
demnity, the Hartford Livestock In- 
surance Company and the New York 
Underwriters, which it wholly owns, as 
well as the London Canada Fire. The 
majority outstanding stock of the Twin 
City Fire and bonds of the Northern 
Investment Company are likewise listed 
among the securities held by the Hart- 
ford Fire. The company also has stock 
interest in the Aetna Life, the Hart- 
ford Steam Boiler Inspection & In- 
surance Company, the Northwestern 
Fire & Marine, the Connecticut Gen- 
eral Life Insurance Co. and the Title 
Guarantee & Trust Company. The ad- 
mitted assets of the five larger units 
of the Hartford Fire amount to $153,- 
278,887 in the aggregate, although 
these figures include some duplicated 
items. The combined premium re- 
serves amount to $53,303,137. Total 
net surpluses amount to $46,273,810. 


Fire Insurance 
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Activity of Acquisition 
Cost Committee 
All U. S. and Canadian Com- 


panies Are Asked to Fur- 
nish Information 








Also Underwriters Assns. 





Refers to “Evils of the Present 
System of Commission and 
Agency Arrangement” 


Joseph J. Magrath, chief of the rat- 
ing bureau of the New York Insurance 
Department and secretary of the com- 
mittee of the National Convention of 
Insurance Commissioners, which is in- 
vestigating the commission costs of in- 
surance, has sent a blank to all insur- 
ance companies in the United States 
and Canada asking for a complete and 
full description of all forms and meth- 
ods of paying, directly or indirectly, in- 
surance agents, brokers and all solici- 
tors for obtaining the various kinds of 
insurance business transacted by them. 

A conference, as noted in THE SPEC- 
TATOR of Jan. 30, was held the week 
preceding at Lansing between Colonel 
Howard Dunham, insurance commis- 
sioner of Connecticut and president of 
the National Convention of Insurance 
Commissioners, and Charles D. Livings- 
ton, insurance commissioner of Michi- 
gan and chairman of the convention’s 
committee on commission costs, for the 
purpose of making plans for a thor- 
ough investigation of the high commis- 
sions paid by insurance companies. 

A letter has also gone forward to all 
underwriters’ associations and field or- 
ganizations requesting their experience 
in “remedying the evils of the present 
system of commission and agency ar- 
rangement” and the special knowledge 
of local conditions most familiar to 
them. 

The investigating committee was ap- 
pointed by Colonel Dunham at its last 
annual meeting held in September at 
Toronto. Mr. Livingston is chairman, 
Commissioner Milton A. Freedy of Wis- 
consin, Superintendent Albert Conway 
of New York, Commissioner Ray Yen- 
ter of Iowa and Commissioner George 
P. Porter of Montana form the commit- 
tee. 

In its letter to the insurance com- 
panies, accompanying the blank, the 
committee says: 

“We have been appointed by the Na- 
tional Convention of Insurance Commis- 
sioners a committee to investigate com- 
mission costs of insurance and are anx- 
ious at the outset to have as complete 
information as possible of actual exist- 
ing conditions. 

“We would appreciate your furnish- 


Fire Insurance 


ing us with complete information by 
States, by classes of business and by 
type of producer, concerning commis- 
sions and also any indirect advantages 
granted to agents. Information con- 
cerning so-called “excepted cities” is 
also desired. Any and all information 
that you can furnish on the enclosed 
blank and any suggestions you may 
care to make are earnestly solicited. 

“Our purpose is constructive, and we 
respectfully request sympathetic as- 
sistance from insurance companies. 
Will you be good enough, on or before 
April 1, 1930, to return the information 
requested in the enclosed blank to J. J. 
Magrath, c/o New York Insurance De- 
partment, 111 John Street, New York 
City, who has been appointed secretary 
of the committee?” 


Association of Fire Examiners 


The next meeting of the Association 
of Fire Insurance Examiners of Chi- 
cago will be held Thursday evening, 
Feb. 20, at the Fort Dearborn Hotel, 
Chicago. 






Underwriters Adjustment 
Change Approved 





Will Cease to Function Exclu- 
sively for Western Bureau—All 
to Use Its Service 


CHICAGO, ILL., Feb. 15.—The method 
whereby the Underwriters Adjusting 
Company will cease to function exclu- 
sively for the benefit of the members of 
the Western Insurance Bureau and 
open its service to all companies was 
approved recently by the special sub- 
committee that is working out the plans 
for liquidating the old voluntary mem- 
bership Western Insurance Bureau. 

The plan provides for a distribution 
of the Adjusting Company’s stock be- 
tween the companies which seceded 
from the old Bureau to join the West- 
ern Underwriters Association and the 
companies which incorporated the new 
Western Insurance Bureau in propor- 
tion to the use they made of the com- 
pany last year. 








INTER-OCEAN 


Inter-Ocean Building, 


COMPANY 


REINSURANCE 


Cedar Rapids, Iowa 











CONDITION DECEMBER 31, 1929 





Roy E. Curray, Secretary 








ASSETS LIABILITIES 
Bonds (market value) ..$1,806,292.71  _Unearned premiums ....$1,809,419.55 
First mortgage loans.... 842,700.00 Reserve for losses ...... 246,117.17 
Stocks (market value) ee 207,766.00 Reserve for taxes... nee 78,574.42 
Funds held under treaties 83,833.53 
Real estate ...... 79,263.20 Ant other liabilitie 50,074.71 
Accrued interest ........ 92,267.14 7 gina: ‘ce 
Due from insurance com- 
PANIES 2.02.66 css eeee 373,106.40 Capital ....$500,000.00 aimee 
Cashin Banks. << 6 sacs: 376,545.01 Surplus ...1,009,921.08 
Treatyholders’ surplus.. .$1,509,921.08 
Admitted assets......... $3,777 ,940.46 $3,777 ,940.46 
THE PROGRESS OF TEN YEARS 
ADMITTED PREMIUM UNEARNED NET 
ASSETS INCOME PREMIUM SURPLUS 
1920 $1,186,144 $ 117,900 $ 119,482 $ 248,178 
1924 2,319,804 1,001,284 946,339 443,773 
1926 2,569,808 1,372,633 1,461,475 450,404 
1928 3,261,108 1,662,517 1,548,848 8321635 
1929 3,777,940 2,357,694 1,809,420 1,009,921 


REINSURANCE OF FIRE AND ALLIED LINES 


RicHaArp Lorp, President 


Karu P. BLaltse, Ass’t. Sec’y. 
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Kansas Rate Litigation 
Settled 


Controversy of Eight Years’ 
Duration Ends with Both 
Sides Coming to Terms 








3 Millions to Policyholders 





Companies Propose Reductions 
in Rates Aggregating Over 
Half-a Million 


Officials of the State of Kansas and 
the committee representing the com- 
panies reached a mutual agreement last 
week which ends the rate litigation 
that has been under way since 1922. 

Outstanding points of the agreement, 
given in brief, are as follows: 

All of the 155 cases filed by indi- 
vidual companies will be dismissed and 
all costs paid by them, and there will be 
no claims or counter-claims in the State 
courts. The State will keep interest 
on impounded premiums, amounting to 
$215,000, in full reimbursement for its 
expenses and the companies will dis- 
tribute $3,000,000 to policyholders, 
keeping a like amount for themselves. 





Public Fire Insurance Company 
of Newark 


The second annual report of the Pub- 
lic Fire Insurance Company, Newark, 
shows that the assets of the company 
have increased from $6,627,183 in 1928 
to $8,336,778 in 1929, an increase of 
25 per cent. Net premiums written 
during the past year amounted to $6,- 
347,649, which was an increase of $3,- 
735,127 over those of 1928. The report 
for 1928 covered only eight months in- 
stead of twelve as does the report of 
1929. The statement shows a premium 
reserve of $4,419,029, an increase of 
$2,345,736 over that at the close of 
1928. Arthur T. Vanderbilt, chairman 
of the board, explains in a letter to the 
policyholders that this reserve is a 
legal requirement and is set up against 
the unexpired or unearned portion of 
all premiums on outstanding policies. 
The reduction in surplus of $1,160,906, 
he points out, is due to this reserve and 
he adds that the difference between the 
decline in surplus and increase in 
premium reserve is an increase in 
assets totaling $1,184,813. 

Losses incurred during the year 
amounted to $2,189,943 or 34.3 per cent 
of premiums written, or 54.7 per cent 
of premiums earned, a reduction of 27.2 
per cent in the latter ratio as compared 
with the 1928 ratio. The company is 
now licensed to do business in thirty- 
six States and has a field force of 
twenty salaried State and _ special 
agents who have under their jurisdic- 
tion 1152 local agents as against 667 a 
year ago. 


THE SPECTATOR 


The companies will also waive all 
claims to special taxes for fire marshal 
and firemen’s relief funds but will pay 
the 2 per cent premium tax only on 
that part of premiums involved in the 
lawsuit which they keep. 

The companies will make effective, as 
of Jan. 1, 1930, reductions in rates on 
city dwellings from 5 to 30 per cent, 
eggregating $185,000 per year, and will 
also effect reductions in rates on mer- 
cantile buildings and contents, which 
will aggregate $350,000 annually. The 
State will distribute 50 per cent of pre- 
miums involved to policyholders on 
merchantile buildings and contents. 


The American Insurance Company of 
Newark, now owns and manages the 
Dixie Fire Insurance Company of 
Greensboro, N. C., and the affairs of the 
Dixie in Georgia have been placed in 
charge of H. H. Hirsch, who will be 
State Agent for the three Companies. 
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Virginia Rates Reduced 
(Concluded from page 19) 
risks as are within the required dis- 
tance of a standard public fire hydrant 
in cities of the first, second and third 
class, or risks having private fire pro- 
tection grading equivalent thereto.” 


Records Questioned 

The order further explained that the 
records submitted during the long in- 
vestigation dealing with unprotected 
and farm properties were not such as 
to warrant a finding that the results 
obtained are correct. The data, it was 
said, was insufficient. It continues: 

“It is ordered that all rates, etc., for 
fire insurance in Virginia (except auto- 
mobile fire and theft), not subject of 
specific provision herein and now in 
force for temporary application be, and 
they hereby are, approved for perma- 
nent application but subject to further 
action of the commission. 








Incorporated 1859 


Fire Explosion 
Sprinkler Leakage 
Use and Occupancy 
Inland Marine 
Automobile 


Parcel Post 
Windstorm 





NATIONAL LIBERTY INSURANCE COMPANY 
of AMERICA 


Home Office—1071 Sixth Avenue, New York City 


ONE OF THE OLDEST AND ONE OF THE BEST 
ow ries 


Tourist Baggage 


Capital $10,000,000.00 


Rent and Rental Values 
Riot and Civil Commotion 
Registered Mail 

Tornado 

Aircraft Property Damage 








Losses paid since organization—$83,000,000.00 

















Capital - - 


Fire Explosion 
Sprinkler Leakage 

Use and Occupancy 
Inland Marine 
Automobile 


Parcel Post 
Windstorm 





Tourist Baggage 


THE BALTIMORE AMERICAN INSURANCE CO. 
of NEW YORK 


$1,000,000.00 


Home Office: 1071 Sixth Avenue, New York City 


GOODWILL BUILT THROUGH GOOD SERVICE 
—writes— 


Rent and Rental Values 
Riot and Civil Commotion’ 
Registered Mail 

Tornado 

Aircraft Property Damage 


a 
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Incorporated 1908 


Fire Explosion 
Sprinkler Leakage 
Use and Occupancy 
Inland Marine 
Automobile 


Parcel Post 
Windstorm 








PEOPLES NATIONAL FIRE INSURANCE COMPANY 
OF DELAWARE 


Home Office—1071 Sixth Avenue, New York City 
A SPLENDID AGENCY COMPANY 


—writes— 


Tourist Baggage 


Losses paid since organization—$12,000,000.00 


Capital $1,000,000.00 


Rent and Rental Values 

Riot and Civil Commotion 
Registered Mail 

Tornado 

Aircraft Property Damage 
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A Plain Statement on 


Ownership of Expirations 


“What is your stand on the principle of 
agency ownership of expirations?” is a ques- 
tion which agents are putting to companies 
with increasing frequency. With the com- 
plexion of business changing daily, it is 
natural for them to wish to make assurance 
doubly sure. For the good-will represented 
by his expirations is practically the only asset 
which an agent may build up in his agency, 
to be the subject of cash sale or to leave to his 
sons and heirs. 


We quote from a memorandum on this 
question prepared by the National Associa- 
tion of Insurance Agents in April, 1927: 


The right of an insurance agent to what is commonly 
known as expiration information, that is, the data con- 
cerning the renewal of an insurance policy at ex- 
piration, usually arises in either one of two cases. 


1. When an insurance agent sells his business to a 
purchaser and turns over to him his expiration register 
or other record, indicating the dates of the expiration 
of the business then in force. 


2. Where the relation between an agent and com- 
pany terminates, either because the agent resigns the 
company or the company has withdrawn from an 
agency and appoints a successor. 


The principle involved, as stated by the National 
Association of Insurance Agents, is that the agent is 


the owner of these expirations and the information 
connected therewith, except in cases of fraudulent 
practice. 


In. so far as the principle is concerned, it is equally 
applicable in either of the above two cases, with the 
proviso always in mind that the title of the agent in 
the expirations is unencumbered. In order to possess 
a title unencumbered, the agent must have paid all 
balances due the company, must be free from all tainted 
practices in relation to his business and must not be 
guilty of any unprofessional or unlawful acts im con- 
nection with the change of status. 


We have made this quotation verbatim be- 
cause the position of Corroon & Reynolds’ 
companies on this question of ownership of 
expirations is identical with that of the agents. 
We believe that the agent is entitled to the 
fruit of his work. 


It is understood, of course, that the question 
can only arise between companies and agents, 
since a policyholder is free to choose his agent 
and his company as well. But seldom does 
the assured specify a company, so that prac- 
tically the question remains within the insur- 
ance business. 


Hence the agent who deals with Corroon & 
Reynolds’ companies has an additional mea- 
sure of security in his company representation. 


CORROON & REYNOLDS 


INCORPORATED 
INSURANCE UNDERWRITERS 


Manager 


92 William Street 





New York City 
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Model Insurance Code 
Up at Washington 





National Board Counsel 
Says Measure Is “Silly” 
One for D. C. 





Wm. Brosmith Favors Bill 





Walter H. Bennett Asks Permis- 
sion to Testify Before Hearings 
Are Concluded 


Existing insurance laws of the Dis- 
trict of Columbia are adequate and 
there is no need for further legislation, 
members of the District of Columbia 
committee of the House of Representa- 
tives were told Feb. 10 by J. H. Doyle 
of the National Board of Fire Under- 
writers, New York, during hearing on 
the proposed insurance code for the 
District. 

So far as the insurance industry is 
concerned, he declared, there are no 
abuses to be corrected and nothing in 
the present law which prohibits the 
sponsors of the new legislation from 
doing the very things they seek to pro- 
vide by the proposed code. 

From the stock fire insurance stand- 
point, Mr. Doyle said in answer to 
questions by Representative Reid of 
Illinois, conditions in Washington are 
as good as anywhere in the country, 
both as regards company interests and 
those of policyholders. The policy 
holder in the district, he said, “buys a 
better contract for less money and has 
every protection in the courts of the 
district to be had in any other jurisdic- 
tion, and far less litigation over policy 
claims has resulted here than in any 
other jurisdiction.” 

The proposal to saddle a “model” 
code on the District was characterized 
by the witness as “silly,” explaining 
that a code for any State must reflect 
local conditions and that there is 
nothing in such a state as Missouri, 
for instance, similar to the District of 
Columbia. Rates in the District are 
low, the committee was told, the com- 
panies writing a million dollars worth 
of dwelling and contents coverage for 
$800 a year, which is not more than 
enough to pay the cost of a single roof 
destroyed by fire. 

Declaring himself unfamiliar with 
conditions in the District, Joshua A. 
Bardee of Kansas City, Mo., told the 
committee he was not prepared to say 
where the code is needed. 

Walter H. Bennett, of the Associa- 
tion of Insurance Agents, New York, 
asked the committee to permit him to 
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Motor Bureau to Establish 
Own Branch Offices 





Will Withdraw Distribution of 
Auto Plates from Automobile 
Clubs After July First 


On Jan. 18, 1930, the General Bro- 
kers’ Association in its Bulletin pub- 
lished an article condemning the prac- 
tice of the State Motor Vehicle Bureau 
in delegating its power of issuing auto- 
mobile license plates to automobile 
clubs, because representatives of said 
clubs used the contacts so established to 
sell club memberships and insurance. 

A copy of the Bulletin was forwarded 
to Commissioner Harnett, and on Jan. 
27 last Arthur Arnow, president, and 
Herman A. Bayern, past president of 
the General Brokers’ Association, called 
on Mr. Harnett in Albany. 

Commissioner Harnett assured them 
that the Bulletin article coincided with 
his views; that he had previously so 
expressed himself, but that their call 
was the first complaint received from 
insurance representatives. He said he 
had been unable to handle the situation 
otherwise heretofore and that he was 
making every effort to correct condi- 
tions and would communicate further 
by mail. 

A later letter from Commissioner 
Harnett to Mr. Arnow stated that he 
regretted the necessity of employing 
private agencies to do what should be a 
State job, and it seemed certain that 
the appropriation bill, now before the 
Legislature, would provide adequate 
funds for the Motor Vehicle Bureau to 
maintain its own branches, beginning 
July 1. 





Central Fire Appoints J. W. 
Perry Corp. 


The Central Fire Insurance Com- 
pany of Baltimore, recently admitted 
to West Virginia, has appointed the 
J. W. Perry Corporation as general 
agent for that State. 








testify before the hearings are con- 
cluded. 

The hearing was one of a series 
which have been held during the past 
few weeks to consider the proposed 
code. At previous sessions, William 
Brosmith, vice-president of the Travel- 
ers Insurance Company, approved the 
bill as giving Washington modern in- 
surance law, but suggested changes to 
give the Superintendent of Insurance 
control over rates. Edwin S. Brashears, 
cf the lcal insurance club, opposed cer- 
tain parts of the bill as giving the 
superintendent authority arbitrarily to 
change fire insurance or class risks. 
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Fire Policies Must 
Conform with Law 





Supt. Conway Bars Non- 
Standard Dwelling House 
Policies 





Cites Section of N. Y. Law 





Superintendent Has No Authority 
to Waive Provisions of 
This Section 


Having had submitted to him during 
the past few weeks, by a number of in- 
surance companies, specimen fire in- 
surance policies bearing the title 
“standard dwelling-house form” Albert 
Conway, Superintendent of Insurance 
of New York, stated that no standard 
dwelling house form which varies in 
size type and arrangement from the 
New York standard policy may be used 
in this State. 

Commenting on this, Mr. Conway 
said: 


“These policies have had the regular 
dwelling house form printed on the first 
page and have had printed on the third 
page a series of clauses and other pro- 
visions. 

“Section 121 of the New York insur- 
ance law provides for a standard form of 
fire insurance policy and specifically states 
what may be added thereto or printed 
thereon. The Superintendent of Insurance 
is not required to approve or disapprove 
fire insurance policy forms. Nevertheless, 
it has been the practice of the department 
to receive copies of policies which com- 
panies propose to issue in this State and 
when necessary to point out wherein any 
such forms may fail to comply with Sec- 
tion 121. 

“TI have been compelled in connection 
with a number of recent submissions of 
dwelling house forms to point out that they 
are not in compliance with the law; in 
same cases because the policy form was 
of a different size from the standard; in 
other cases because the size of the type 
was different, and in still other cases be- 
cause of nonconformity with the standard 
policy in regard to the printed matter upon 
the third page, etc. 

“The department has available for dis- 
tribution copies of the standard policy pro- 
vided for in Section 121. The Superin- 
tendent of Insurance has no authority to 
waive the provisions of this section. All 
fire insurance policies issued in the State 
of New York must conform in all particu- 
lars—as to blanks, size of type, context, 
provisions, agreements and conditions—with 
this standard form, and no deviation can 
be allowed either in connection with a 
dwelling house form or any other form. 

“I am giving publicity to the statement 
because the department has received so 
many inquiries with respect to the use of 
the so-called ‘standard dwelling house 
policy,’ and it is desirable that all com- 
panies know that no such policy can be 
approved.” 





Iowa National Fire Elects 
Officers 


Des Motnss, Iowa, Feb. 15, 1930.— 
At the annual meeting of the Iowa 
National Fire Insurance Company of 
Des Moines, Charles S. Vance was re- 
elected president, Parley Sheldon of 
Ames, honorary vice-president, Albert 
G. Maish, vice-president and secretary 
and C. S, Miller, treasurer. 
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“T cannot conduct my 
business without the 
Ohio Farmers”’ 





















An important agent of the Ohio Farmers Insurance 
Company said recently: “I cannot conduct my business 


unless I have the Ohio Farmers in my agency.” 


He confirms what so many feel—that the Ohio Farmers 
is the keystone of the agency arch—strong financially, help- 


ful, sympathetic, human. 


If you need a fire insurance company with these qualities 
—intangible for the most part but none the less real—get 
the representation for your city. You, too, will probably 


soon be saying: 


“IT cannot conduct my business without the Ohio 


Farmers.” 


OHIO FARMERS 
INSURANCE CO. 


Organized 1848 


Le Roy Ohio 





The Ohio Farmers Insurance Company owns and operates the Ohio 
Farmers Indemnity Company, a casualty running mate. 
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Agents Making Plans 
For Convention 





Revision of Constitution 
Foremost of Questions 
of Major Importance 





Agency Expense Analysis 





List of Companies Reinsuring 
Church Properties Insurance 
Corp. to Be Disclosed 


Secretary-Counsel Walter H. Bennett 
of the National Association of Insur- 
ance Agents was in Charlotte on Tues- 
day of this week to attend a conference 
of the executive committee of the North 
Carolina Association and the Charlotte 
Insurance Exchange, called by Sam 
Ruffin, Raleigh, president of the State 
Association, to perfect arrangements 
for the mid-year meeting of the Na- 
tional Association, scheduled for Char- 
lotte the week of March 17. 

Following a well established prece- 
dent, there will be few, if any, formal 
addresses at the conference, but the en- 
tire time will be given over to discus- 
sion of vital agency matters. 

Foremost in importance among the 
questions to come before the conference 
is that of revision of the constitution, 
which, by edict of the Detroit conven- 
tion last fall, is to come up for discus- 
sion at the mid-year meeting, but the 
final vote is not to be taken until the 
1930 annual meeting. 

George J. Lieber, Detroit, chairman 
of the special committee appointed to 
devise a tentative draft of the consti- 
tution, made his preliminary report be- 
fore the executive committee at its 
meeting in New York in January. He 
will have a definite report to make in 
Charlotte. 





Public Fire Has New 
President 


Announcement has been made 
of the retirement of J. T. Dargan, 
Jr., as president of the Public 
Fire Insurance Company and the 
Public Indemnity Company of 
Newark, N. J. Mr. Dargan re- 
tires through a desire to return 
to the fire loss adjustment work 
with which he has been identified 
during most of his business life. 

The board of directors have 
elected Fred A. Rye president of 
the Public Fire and Andrew L. 
Johnston president of the Public 
Indemnity. 











AIRPLANE VIEW OF THE MUENCHEN DISASTER 





The North German Lloyd liner 
Muenchen had hardly cleared her pas- 
sengers last week when what turned 
out to be one of the most costly marine 
fires of recent years started in one of 
her cargo holds as she lay alongside of 
her pier in New York harbor. 


Beginning with a small blaze, which 
stevedores tried to extinguish with ni- 
trate of potash sacks, the fire steadily 
gained headway and, aided by five ex- 
plosions which cost the lives of two men 
and injured several others, in addition 
to putting a fire boat out of commission, 
the ship was almost entirely enveloped 
by smoke and flames. When the fire 
was finally conquered twenty-four 
hours later, the Muenchen was resting 
with her stern bedded in the mud and 
her underwriters facing a loss which 
may exceed $4,000,000. 


Although the origin of the fire is as 
yet unknown, the officers of the liner 
insist that it was not traceable to the 
cargo, but whether or not this conten- 
tion will be sustained depends entirely 
upon the recovery of the underwriters. 
The ship is valued at about $6,000,000 
and carries insurance estimated to be 
approximately $3,000,000, all of which 
is placed with German underwriters, al- 
though cabled dispatches from Bremen 
and London give the hull coverage as 
low as $1,500,000. 





Camden Fire Elects Two 


Harry O. Huth and William John 
Wood were elected assistant secretaries 
of the Camden Fire Insurance Associa- 
tion of Camden, at the organization 
meeting of the board of directors, on 
Feb. 14, 
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THE YORKSHIRE GROUP 


The Yorkshire Insurance Co., Ltd. 
Londen & Provincial 
Marine & General Insurance Co., Ltd. 
Seaboard Fire & Marine Insurance Co. 
and 
The Yorkshire Indemnity Co. of N.Y. 





our agents. Are you interested?” 


HOW TO WRITE RIGHT? WRITE TO WRIGHTEM! 





“—Oil Burner Property Damage 
Insurance—again 
group presents a policy which is 
new—an added point of contact for 


the Yorkshire 


WW WngiEon 


Field Correspondent 


HOME OFFICE 
12 Gold Street 
New York, N. Y. 
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well filled brief case, a rate book and an automobile do not 
’ make a field man. The three companies of the AEtna Fire 

Group have long recognized this fact, and in schooling and 
| developing men for work in the field, they have insisted on a 

thorough working knowledge of the insurance business, plus an 
understanding of the agents’ problems. Add tact and old-fashioned 
common sense to these qualifications and you have the Etna Fire 
Group field man, a representative well fitted to give practical 
| assistance to the local agent. : 
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ZETNA INSURANCE COMPANY 
THE WORLD FIRE AND MARINE INSURANCE CO. 
THE CENTURY INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 














One of a series of advertisements telling the story of AEtna Fire Group service to agents 
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Steady-by-Jerks Advertising 


If Your Advertising Hasn’t Produced Don’t Condemn the 
Principle—It May Be Your Method, or Lack of It 


EARS of consultation with in- 
Pf surance agents about their ad- 

vertising problems and contact 
with their efforts to profitably adver- 
tise their agencies have revealed a lack 
of comprehension of advertising prin- 
ciples, and a common weakness in their 
application that is quite universal. That 
an insurance agency can advertise 
profitably has been demonstrated by 
many firms, and the job has been 
planned and followed persistently. 

There you have the secret of success- 
ful agency advertising—a plan, plus 
persistence. 

Quite universally you will find an 
agency trying perhaps a short newspa- 
per advertising campaign, discarding 
that for a few form letters, then shoot- 
ing off on a novelty campaign, and 
finally, after results have been propor- 
tionately nil, coming to the conclusion 
that “advertising just naturally does 
an insurance agency no good”—and he 
is off advertising for life. 


An Ad Is Not a Salesman 


How peculiar that his next door com- 
petitor, advertising intelligently and 
persistently even though modestly, 
every now and then pulls down a nice 
fat plum that he never could have 
reached without the advertising! 

Because it was first mentioned, sup- 
pose the little dabble in newspaper ad- 
vertising be given an airing. This is 
not intended to make direct sales as it 
might be expected to do in the case of 
the druggist who advertises “Yes, we 
sell that Amos and Andy tooth paste.” 
The druggist and other merchants for 
the most part do an over-the-counter 
business and a specific bit of merchan- 
dise, when advertised, is due to be more 
rapidly handed across the counter. 

Rather, the newspaper advertising 
for your agency is intended to make it 
easier for you to sell your line when 
you meet the prospect face to face. He 
is not coming to you, or seldom will, 
because he knows you will come to him. 
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The psychologist has his ex- 
tremes, as has the student of any 
other subject. One extreme has 
led to the slogan “Never sell, never 
advertise negatively. Tell how to 
do, rather than how not to do.” 

That idea is all right as far as it 
goes but when there exists a large 
body of listeners who have already 
done as they should not have done, 
and drawn erroneous conclusions 
from their experiments, it is oppor- 
tune to correct such conclusions and 
give them a chance for a fresh start 
by a few well chosen remarks on 
what happens when the experiment- 
ing is on a steady-by-jerks rather 
than an orderly basis.—Editor’s 
Note. 
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So the newspaper advertising serves 
only to make you better known to him, 
and to make a friend of him—a pros- 
pect easier to approach. 

How long does it take to make a 
friend; not an acquaintance—a friend? 
First you meet him. Gradually you get 
acquainted. Then you dig beneath his 
reserve and get to know him. If what 
you find in him is admirable and pleas- 
ing, and in the meantime he has dis- 
covered equal attraction in you, you 
become friends. 

But that takes time. It doesn’t take 
place in a day. And.even when it does 
take place, there must follow a period 
of time to cement the friendship and 
give you faith in your new friend that 
makes it instinctive for you to trust 
him and his judgment and, vice versa, 
give him a like regard for you. 

How unreasonable, then, to expect a 
bit of cold type used once, twice, or 
even three times a week in your local 
paper to make friends for you over 
night—something which you in person 
could not do. It takes months for a 
newspaper campaign such as most bud- 
gets make possible—small space and 
seldom used daily—to begin to build 
friendship for an agency. 


“How, then, can you justify the 
cost?” is a frequent question. The 
answer is that the newspaper is mak- 
ing not one but a host of friends for 
you, reaching practically every worth- 
while prospect in your town unless you 
are located in one of our biggest cities 
where one newspaper cannot hope to 
give complete “coverage.” Another 
reason is that as good will is built for 
you and your agency it is a continuing 
good will, with a practical expression 
in the form of a premium annually or 
at regular intervals. 

Months of steady, persistent news- 
paper advertising will help bring about 
this condition. Thereafter the adver- 
tising must continue, for some people 
forget, others die, newcomers come to 
town, old timers have a difference of 
opinion with their insurance agents 
and seek a new contact, rearrange- 
ments, reorganizations, new corpora- 
tions crop up—there is need for the 
newspaper advertising perpetually, 
once it has been adopted. 


Business as Usual 


Obviously the man who uses a dozen 
newspaper advertisements and expects 
the town to come running to him for 
protection is doomed to disappoint- 
ment. It is up to him, rather, to go 
about his business as usual but to talk 
and write about his “ad in this morn- 
ings paper,” getting his fellow men to 
look for it, to be reminded of him, and 
to realize he is “some live wire” with 
his advertising. In other words, the 
more he boosts his advertising, the more 
it will boost him. It is retroactive. 

With direct mail, the situation is 
different. Here there is a direct ap- 
proach to a picked list. After a few 
shots, with meagre results, that means 
of advertising may be also cast aside 
as nonproductive. But, here again the 
element of time must be carefully con- 
sidered if the mailings are regular and 
their contents of a general nature. As 

(Continued on page 33) 
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@ Bill Jones is presented here as an 
approximation of the Average Man. 
What this series proposes to do is to 
crystallize and visualize the insurance 
needs of the average husband, father 
and home-owner. 


KKK 


@ We want to devise a multiple line 
insurance program and sales plan for 
Bill Jones, the average man. There 
are thousands of prospects like him 
throughout the country. We purpose 
to demonstrate here how, and to what 
extent, he can be sold life, fire and 
casualty insurance protection. 


KKK 


@ This demonstration is to be realistic 
rather than theoretical. To this end 
we are inviting our agent readers to 
provide the copy. You help sell Bill 
Jones and you will be helping yourself 
and ambitious fellow-agents in the 
process. 
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HE House pictured above belongs to Bill Jones. 

No doubt you know Bill and possibly he’s a client 

-of yours. 

This house of his cost him $7,500 and he has a mortgage 
on it of $4,000. 

Bill is married and has two children; a girl, age 5, anda 
boy who is just past two years old. 

He drives a car that he paid $1,250 for. 

Bill has just turned thirty and earns a salary of $3,800 
a year. This represents a considerable increase over the 
five-year period that Bill has been with his present firm and 
there seems to be no reason to believe that he won’t be able 
to increase his income proportionately in the future. Bill is 
a capable fellow and his employers recognize it. 

Between you and me, Bill is being groomed for a big job 
that will come his way some day. 

Now that you know the essential facts about Bill Jones, 
here’s the proposition: We want to program him for, and 
sell him, COMPLETE INSURANCE PROTECTION ... 
FIRE, LIFE, AND CASUALTY. 

We're going to do for him what it is the duty as well as 
the business of every agent to do for each of his clients and 
we're going to do it RIGHT HERE IN THE PAGES OF 
THE SpEcTATOR WHERE EVERYONE CAN SEE AND 
LEARN. 

In this show window Bill Jones is going to be sold, each 
week, some form of insurance coverage that is proper and 
necessary for him to have. 

These sales are going to be the REAL THING and they 
are going to be put over by REAL AGENTS. 

You are hereby issued a cordial invitation to play a role 
in this actual sales demonstration. We want you to mail 
in to THE SPECTATOR a communication embodying a real 
effort to sell Bill Jones some form of insurance protection 
that he ought to have. Remember, Bill is an utter neophyte 
insurancewise. You’ve got to give him the complete pic- 
ture. What he needs, why he needs it; the provisions of the 
policy, the cost of the policy and the reasons why he should 
take it out with you and the type of company which you 


represent. 
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TENTATIVE MULTIPLE LINE Prospect CARD FOR Mr. WILLIAM JONES 












































Name Age Address Business 
Bill Jones 30 Residence 21 Myrtle Ave. 642 Main Street 
Occupation Single Dependents with age—Wife 27 
Accountant Married X Daughter 5 
Widower Son 2 
Automobile 
Property Owned Location Brick Make Type Year Price 
Dwelling House 21 Myrtle Ave. Frame X Universal Sedan 1930 $1250 

Value of House Mortgage on House Income Value of Personal Effects 

$7500 ; $3,800 per annum $5, 

















LIFE INSURANCE 








FIRE LINES CASUALTY LINES 
PROGRAM 
Amt. || Prem. Amt. |} Prem. 

Fire Auto Liability Immediate Death 
Building Auto Collision Mortgage 
Automobile Auto Property Damage Education 

; Burglary Income 

Tornado Theft Retirement 
Building General Liability Double Indemnity 
Contents Accident Total 
Automobile Health 

Plate Glass Beneficiaries 

Auto Theft Forgery 

Rent 

Aircraft 

Riot and Civil Commotion 









































Moreover, you’ve got to OVERCOME 
HIS OBJECTIONS. Young Mr. Jones may 
not know much about insurance but he knows 
enough to say he’s poor, or he’s busy, or he’s 
most anything but in the mood to buy insur- 
Bill is stubborn that way and unless 
you talk right back to him he won’t buy. 


ance. 


Attached is 
PROSPECT 


to suggest? 


a tentative MULTIPLE LINE 
CARD for Mr. William Jones. 


This is merely put forward as a starter and is 
purposely prepared with a view to revision, 
amplification or simplification by agents who 
are going to help us sell him. What have you 





There Will Always Be a Place for 
the Service Giving Agent 


In a lecture on “Casualty Insurance 
Production” before the Casualty class 
of the Insurance Society of New York, 
C. G. Hallowell, secretary of The 
Aetna Casualty and Surety Company 
made the following observations regard- 
ing company agency organizations, 

“The agency organization of a com- 
pany when properly developed and 
maintained is in many respects its most 
valuable asset, an asset which is RE- 
FLECTED but not LISTED in its 
financial statement. The agency or- 
ganization which is the most valuable 
is that which has been painstakingly 
developed on the sound foundation of 
constructive business-building service to 
agents and brokers. 

In his comments on local agents, Mr. 
Hallowell said: “Local agents are, for 
the most part, alert and progressive 
and render a real service to their re- 
spective communities which fully jus- 
tifies their retention in the insurance 
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distribution scheme. As time goes on 
there may be certain changes in the 
insurance distribution system which 
at this time would be regarded as radi- 
cal, but the insurance producer who 
keeps himself well informed regarding 
his business, who applies himself dili- 
gently and systematically to the pro- 
duction of business and who gives good 
service to his customers has no rea- 
son to fear that future developments in 
the business may interfere with his 
progress or jeopardize his interests. 

“The past few years have witnessed 
a new development in agency service 
and salesmanship. This development 
is the method by which an agent makes 
a survey or analysis of his customer’s 
insurance needs and then submits 
recommendations as to the coverages 
needed or changes which should be 
made in existing coverages. This 
method involves five essential steps, as 
follows: 


1. A preliminary survey, by the agent, 
of the insurable hazards of the risk. 

2. An examination of all policies 
carried with the view of determining 
the correctness and adequacy of the 
coverages. 

3. A chart or schedule is prepared 
which gives a complete record of the 
insurance carried and the coverages 
needed. 

4, Written recommendations covering 
existing insurance—as well as cover- 
ages needed—are submitted to the 
policyholder. 

5. Personal follow-up of the recom- 
mendations as the circumstances in 
each case may require. 

“It will be readily appreciated that 
service of this kind enables the agent 
to conduct his production work on a 
broad and constructive basis, and it is 
noteworthy fact that this plan or meth- 
od is constantly growing in popularity 
in every section of the country.” 


Fire and Casualty 
Educational 








<n" sc akeng eae a ee Ac eaten 





UNEARNED PREMIUM 
ASSETS RESERVE 







a. : See One Hundred and Eighth 1929........ 9,970,686.82 
Increase... $ 20,467.62 Annual Statement 1822—1930 Increaee..... $ 5,508.81 


















THE NORTH RIVER INSURANCE COMPANY 
Of New York 
INCORPORATED 1822 








STATEMENT DECEMBER 31, 1929 









Assets Liabilities 
United States Government Bonds............ $ 2,270,520.00 Unearned Prembams « ..2 sewer ccwcccccccves $ 9,370,686.82 
Other Bonds and Stocks.................005 19,604,693.00 Losses in Process of Adjustment............ 1,673,892.00 
Loans on Bonds and Mortgages............. 789,500.00 All ether Litbilitioes. . 0... cccccceccsccccvce 693,266.84 
oo i i wai 6. «'0.6;0,0: 600 wis 0 6 ecaiprere 1,597,127.42 ROMER 85h and cele p a0 oreo we 0m $ 4,000.000.00 
Premiums in Course of Collection........... 1,462,070.38 ge errr ree Peer ree 10,055,023.93 
I is acs Ch 0.050 50 + 686.004 %40 8 5b 23,172.01 SE, 
Senegal eae aa Surplus to Policyholders.........+..++0++5 14,055,023.93 





$25,792,869.59 t $25,792,869.59 
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MANAGERS 
110 William Street, NEW YORK CITY 
Western Dept. Southern Dept. 
sianieaiiitniee FREEPORG, ILL. ATLANTA, GA. siaiutaliitais sis tianlian 
Pacific Dept. Allegheny Dept. HOLDERS 
Meee i penorear SAN FRANCISCO, CAL PITTSBURGH, PA. ie cans $14,055,023.93 
Carolinas Dept., DURHAM, N. C. Fee Veter stn 






Increase ...$ 269,056.73 







ASSETS ene aaa 

1929....... $38,961,914.32 One Hundred and Sixth 1929....... $14,596,885.63 
1928....... 14,735,678.79 

Increase... $ 391,769.81 Annual Statement 1824—1 930 Decrease... $ 138,793.16 























UNITED STATES FIRE INSURANCE COMPANY 
Of New York 
ORGANIZED 1824 







STATEMENT DECEMBER 31, 1929 










Assets Liabilities 

United States Government Bonds............ $ 3,417,950.00 Unearned Premiums ....... 000 ses swe secene vs 14,596,885.63 
Other Bonds and Stocks... ....ccccsccccece 28,483,753.00 Losses in Process of Adjustment............ : 2,317,633.00 
Bonds, Mortgages and other Loans.......... 2,063,675.00 ee ee ee eee 1,041,613.44 
— on ——— ye pabekenbse® ote nesses Schelenane OS aie re ere $ 5,000,000.00 

remiums in Course of Collection........... 122,318. SeEt URINE ce tans caesar eeu 16 
Bills Receivable -.....-.0.-s.00es000c2e00cs 151,129.84 hla id ae 

t ES ois a 0.0:0:0'0 6a 00 0 Seen te eae be ,359.! . 
setae Sela eed) a 3,967.00 Surplus to Policyholders.............ccceee 21,005,782.25 








$38,961,914.32 


CRUM & FORSTER 


$38,961,914.32 





















MANAGERS 
110 William Street, NEW YORK CITY 
Western Dept. Southern Dept. i 
NET PREMIUMS FREEPORT, ILL. ATLANTA, GA. SURPLUS 17, POLICY. 
Pacific Dept. Allegheny Dept. 
eee... -- 5 ye reed SAN FRANCISCO, CAL. PITTSBURGH, PA. BR 5s cis *rgmnresss] 
faa soem 525, : 1928....... 20,045,643.00 
ne Carolinas Dept., DURHAM, N. C. PLAS = 
Decrease... $ 196,819.19 Increase.... $ 960,139.25, 
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Autofleetis 


A Complete Diagnosis of the Causes, Symptons, 


<ep><ep><ep> 


Antidotes and Preventatives of a Dread Disease 
to Which Many Agents and Companies Have 


Sucecumbed 


By ALAN O. ROBINSON 


Assistant Secretary, Yorkshire Insurance Co., Ltd. 


UTOFLEETIS — even your best 
A friends will tell you—is a dis- 
ease, not unlike a cancerous con- 
dition—a malignant growth, to which 
Insurance Agents and Companies are 
peculiarly susceptible. Its effect upon 
the latter class of sufferers is more pro- 
nounced —the company in fact will 
often bear the scars of Autofleetis up- 
on its surplus for a year or more after 
the cure has been effected, whereas 
the suffering of agents is, as a rule, 
confined to loss of sleep, slight irrita- 
tion and a period of depression. 

The causes of Autofleetis are few— 
Agents find themselves brought low by 
over-exposure to competition—and un- 
balanced sense of the true measure of 
production and a lack of foresight. The 
Company becomes a victim for the 
same reasons, and is also in constant 
danger of contact with Agents, who, 
unknowingly perhaps, are carriers of 
the disease. 

Like all first class ailments, Auto- 
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fleetis has symptoms. They are perhaps 
less obvious to the Agents than to the 
Company. To the Agents the warning 
signs are—a continuous turnover of 
fleet business and the resulting marked 
fluctuations in commission income—re- 
peated requests from the Company for 
a spread of individual car business 
(This latter symptom will not be ap- 
parent if the Company has also con- 
tracted Autofleetis). The Company 
will first become aware of the impend- 
ing ill when the line denoting auto 
premium income shoots skyward on the 
graph chart out of its normal course of 
cycles. Further signs will’ be—an in- 
creased loss ratio and high accident 
frequency—rumors, exaggerated per- 
haps, nominating the Company a cut- 
rate outfit. 

Symptoms indeed — unfortunately, 
however, certain of these signs are 
often interpreted by both the Agent 
and the Company, as forerunners of an 
era of prosperity. Such interpretation, 


From the Looks of This Neat Array, “Autofleetis” is Not Imminent 





needless to say, delays the cure of the 
malady, and produces the most severe 
cases. 

There is an antidote—a large dose of 
cancellation notices. Taken in the 
earliest stages of Autofleetis, it will 
have little unpleasant reaction—in the 
latter stages, however, the reaction will 
be stronger, leaving the patient in a 
weakened condition — offensively and 
defensively. The antidote is for the 
emergency—its use should and can be 
avoided by the application of preven- 
tative measures. If the Agent sells his 
fleet insurance on the basis of service 
rather than cost—if he impresses upon 
his clients the need for care in the 
handling of their equipment, from the 
standpoint of depreciation in the value 
of the equipment as well as the added 
cost of insurance when accident fre- 
quency runs high—if he is in constant 
touch with fleet risks after the policies 
are written, to assure himself that the 
(Concluded on page 33) 
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Contingent Liability 
By OTWAY CONARD 
Supt., Automobile Dept., Standard Accident Ins. Co. 


ONTINGENT or non-ownership 
automobile liability is the term 
used by casualty insurance companies 
to designate that coverage which pro- 
tects an employer against the loss he 
may sustain by reason of the operation 
of an automobile which he does not 
own, hire or license in his name. The 
employer may not even be aware of the 
existence of such an automobile, and 
yet, if it is operated by his agent in his 
business, it may involve him in a law- 
suit for many thousands of dollars, 
which not only may be costly to defend, 
but which, even if defended by the best 
of legal talent, may result in a verdict 
against the employer for a large sum. 
Such insurance is absolutely essen- 
tial to any person, firm or corporation 
having either employees or agents, even 
though there is only a remote possibili- 
ty that those employees or agents may 
use cars, no matter how infrequently, 
in the business of their principal or em- 
ployer. 








Autofleetis 
(Concluded from page 31) 


assured will enjoy a good experience 
and a reduced rate the following year 
—if he secures the assured’s consent to 
the application of a safety campaign 
and the giving of bonuses to careful 
drivers—if he submits a detailed Affi- 
davit of Experience to the Company, 
when such experience is not available 
through previous carriers—if he will 
wholeheartedly cooperate with the Com- 
pany in following their suggestions re- 
garding fleet business—if he will 
realize that the basic value of produc- 
tion is measured by the profit to the 
Company of the business produced—if 
he will do these things, he need have 
no fear of Autofleetis. 

The Company should also adopt cer- 
tain preventative measures—if they 
will respect the basic law of insurance 
—the law of averages—if they will 
realize that service to agents is a pro- 
tection of their interests and not an in- 
vitation to them to jeopardize the 
health of their own income by paving 
the way for Autofleetis—if they will 
immediately apply first aid to agents 
in the first stages of Autofleetis—if 
they will constantly study the risks on 
their books and consider that the stab- 
ilization of that business is determined 
by their own ability to constantly im- 
prove the experience, then they, too, 
will be immune. 
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It is a well established point of law 
that the principal is responsible for the 
acts of his agent. Today, with the al- 
most universal ownership and use of 
automobiles, it is exceedingly rare to 
find a principal whose agent does not 
at some time use an automobile in some 
manner in his daily work. 

In many cases automobiles will be 
used throughout every working day by 
salesmen, collectors, messengers, agents, 
canvassers and others performing simi- 
lar duties. In such cases the hazard is 
extreme; in others, where the majority 
of the employees are factory or clerical, 
with the sales force using railroads for 
transportation, the hazard is at a mini- 
mum, but an emergency errand may 
create a great hazard for a short time. 

Undoubtedly some of the agents carry 
automobile liability and property dam- 
age insurance for their own account. 
Such policies written in high-grade 
companies protect the principal as well 
as the employee, but only a few carry 
such insurance. Estimates vary be- 
tween 12 and 25 per cent. Many of 
these may be for an inadequate limit; 
others may be in companies whose fi- 
nancial stability is questionable, or in 
participating non-stock carriers issuing 
a cheap policy full of restrictions and 
giving only limited protection. 

A serious accident involving an unin- 
sured automobile owned by a financially 
irresponsible employee while on his own 
personal business or pleasure, would re- 
sult in little or no claim being made, 
because of the hopelessness of collect- 
ing any amount, large or small; but let 
that same accident occur with the same 
car and the same employee while on 
business of a well-known, financially re- 
sponsible firm, and a suit against the 
firm involving thousands will appear 
promptly in the courts following the ac- 
cident. 


Exceedingly Broad Coverage 


Contingent or non-ownership automo- 
bile liability as is offered today by the 
leading casualty companies, grants ex- 
ceedingly broad coverage with few ex- 
clusions at a very low price. Forms of 
coverage and prices vary with the 
amount of risk involved, but for the 
protection given, it is one of the lowest 
priced forms of insurance in use today. 
It is just as essential a protection as is 
fire insurance, where the risk is defi- 
nitely known, and the risk is unknown 
and is daily growing greater. 
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Steady-by-Jerks Advertising 
(Concluded from page 27) 


such, each mailing is merely a remind- 
er that you are selling sound protec- 
tion, giving prompt and efficient ser- 
vice, and are looking for an oppor- 
tunity to do business with the recipient 
of your reminders. 

If the mailings are specific, a differ- 
ent problem is involved. Not very 
much in the line of direct selling by 
mail can be accomplished but the mail 
can be used as a break-down factor in 
overcoming the prospect’s resistance to 
your approach, and make it easier to 
do the actual selling in person. Here, 
again, many agents misconstrue the 
use of direct mail advertising, looking 
on it as a potential salesman instead of 
a salesman’s assistant—and direct 
mail goes out of the window as being 
of no earthly use to the insurance 
agent. 

And so another type of advertising 
is attempted, found wanting and dis- 
carded, and perhaps still another un- 
less the experimenter throws up his 
hands in “regust”? and says, “Three 
times and out—I’m through.” 

All the time he has spent in his un- 
matured experiments, all the money, 
all the hopes—all wasted. Really worse 
than wasted because he has reached an 
erroneous conclusion regarding a 
working tool that could be made very 
useful to him. 

There is not the slightest doubt that 
advertising is a force that an agent 
can use profitably to increase his busi- 
ness, but like any other force, it must 
be controlled and directed if its use is 
to be beneficial. The control must fol- 
low a plan. 

There you have the secret of the be- 
ginning of profitable agency advertis- 
ing—a plan. Lay out a plan and bud- 
get for what you aim to do in adver- 
tising your agency for twelve months. 
Boost it verbally and in your letters. 
Stick to it and give it a fair trial. If 
your plan is well devised and your 
advertising well written and printed, 
you will not find yourself tempted to 
shoot off on a tangent. 

As for the plan itself, many insur-‘ 
ance companies maintain a trained ad- 
vertising staff that will be glad to plan 
with you. The wise agent will do well 
to put his problem in the hands of an 
insurance advertising expert, to gain 
all the information he can concerning 
the “Why and how to use it” of the 
force of agency advertising. That will 
enable him to avoid pitfalls that mean 
expense, and assure his getting away 
to a flying start. 

In two words, for mental cataloging, 
the story of the successful insurance 
agency advertiser is: Plan! persist! 
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Book today. 
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back if you 
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by reading it! 
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RUSH COUPON————> 


O wrote the official of 
a large life insurance 
company after reading 
Walter Cluff’s new book 
on Life Underwriting 
Efficiency, which has just 
come off the press. 
Based upon the experi- 
ences and experiments of 
many years educational 
direction of thousands of 
life agents this book is 
being acknowledged as 
the best life insurance 
sales manual ever devel- 
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INSURANCE LAW 














What the Recent Cases Hold 


Change in Title 


The assured contracted to sell his 
property, and the deed and mortgage 
were executed. On the instruction of 
the assured, the vendee was proceeding 
to move into possession when the fire in 
question occurred. 

Held, that the word “interest” as 
contained in that clause of the fire in- 
surance policy making the same void 
if there be any change in the interest, 
title or possession, has a wider scope 
and is of broader significance than the 
word “title,” the former word embrac- 
ing both legal and equitable rights. 
While there is no proof that the deed 
was actually delivered, the facts as, 
presented tend to prove that the assured 
had parted with the absolute control 
and dominion over the insured property 
and that hence there was such a change 
of interest as to forfeit the policy un- 
der the aforementioned clause. 

(Tucker vs. Royal Ins. Co., Supreme 
Court of Alabama, 124 Southern Re- 
porter 215). 


Insurable Interest 

The assured and her husband lived on 
a farm, the title of which was in the 
wife’s name and which she had insured 
in her own name together with certain 
insurance covering the contents of the 
dwelling, which contents were jointly 
owned by husband and wife. Subse- 
quently the husband took out insurance 
on the same dwelling and also on the 
same contents. To an action on the 
policy the company set up the defense 
that the policy was void as the by-laws 
provided that additional insurance in 
another company without the written 
consent of the insurer was void. 

Held, that the wife could maintain 
her action on the policies and that same 
were not void. To constitute a violation, 
the additional insurance must be upon 
the same property and upon the same 
interest therein. Husband and wife 
have distinct insurable interests in the 
homestead and in all household furni- 
ture, regardless of how title was ac- 
quired or who may be the legal owner 
thereof for other purposes. Further- 
more, the husband has an insurable in- 
terest in a home which belongs to his 
wife provided they are living together. 

(Basa vs. Pierz Farmers Mutual Fire 
Ins. Co., Supreme Court of Minnesota, 
227 Northwestern Reporter 39). 
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Actual Cash Value 


Where the fire policy covers certain 
buildings “to the extent of the actual 
cash value (ascertained with proper de- 
ductions for depreciation) of the prop- 
erty at the time of loss or damage, but 
not exceeding the amount which it 
would cost to repair or replace the same 
with material of like amount and qual- 
ity within a reasonable time after such 
loss or damage,” it is held that actual 
cash value is to be construed as the 
actual value expressed in terms of 
money, and that cost of reconstruction, 
less depreciation, is one of the tests to 
be applied to the ascertainment of ac- 
tual value. Any other fact which would 
tend to throw some light on the ques- 
tion of value may also be construed in 
ascertaining the amount of damages. 

(Sebring vs. Firemen’s Ins. Co. of 
Newark, New York Supreme Court, 
Appellate Division, Fourth Department, 
November 12, 1929). 


Statute of Limitations 

The New York Standard Fire Insur- 
ance Policy which provides that loss 
shall be payable sixty days after the 
proofs of loss have been submitted and 
that no action shall be maintainable on 
the policy unless the same is commenced 
within twelve months after the fire, has 
been held to mean that the period of 
limitation for the commencement of 
the action does not begin to run until 
sixty days after the proofs of loss have 
been submitted, as that is the time the 
cause of action really accrues. Both 
clauses are to be considered together 
and since the assured is precluded from 
starting suit until sixty days after the 
proofs of loss have been submitted, it 
has been held that the twelve months’ 
period begins to run at that time. 

(Kirk vs. Firemen’s Ins. Co. of New- 
ark, Supreme Court of Appeals of West 
Virginia, 150 Southeastern Reporter 2). 


Cancellation 

In order to effectively cancel a policy, 
the company must tender to the as- 
sured the unearned portion of the pre- 
mium in those cases where the policy 
provides that: “This policy should be 
cancelled any time at the request of the 
insured, or by the company by giving 
five days’ notice of such cancellation. 
If this policy shall be cancelled as here- 
inbefore provided, or become void or 
cease, the premium having been ac- 


tually paid, the unearned portion shall 
be returned on surrender of this policy 
or the last renewal, this company re- 
taining the customary short rate except 
that, when this policy is cancelled by 
this company by giving notice, it shall 
retain only the pro rata premium.” 

(Alliance Ins. Co. vs. Poss, Court of 
Appeals of Georgia, 149 Southeastern 
Reporter 433). 


Warranty 


Clear space warranty is not violated 
so as to relieve the company of liabil- 
ity on the policy where the agent writ- 
ing the policy on lumber in a lumber 
yard knew that a planing mill was 
about to be installed near the lumber 
yard but through an error wrote up 
the policy at a lower rate, said policy 
centaining a clear space warranty. Fur- 
thermore, it appeared here that both 
the assured and the agent intended to 
have the particular risk covered and 
pay the proper rate and therefore the 
company was charged with the knowl- 
edge of the agent. 

(Harper vs. Firemen’s Fund Ins. Co., 
Supreme Court of Washington, 280 
Pacific Reporter 743). 


Agency 

The authority of an agent or broker 
employed by the insured to procure a 
policy of fire insurance on certain prop- 
erty for him, does not give him author- 
ity to accept notice of cancellation but 
his relationship ends when he has pro- 
cured the insurance. Hence notice to 
the broker or agent by the company of 
the cancellation of its policy is not 
notice to the insured. 

(Barkett vs. Stuyvesant Ins. Co., 
Court of Appeals of Kentucky, 11 
Southwestern Reporter 2nd, 87). 


Conditional Insurance 


After the building has been damaged, 
the leasee made repairs in accordance 
with the lease and recovered from the 
insurance company. As the lessors did 
not have any actual loss they cannot 
recover under the additional policy of 
insurance which they had protecting 
their interests in the property, whether 
the insurance companies pro-rated the 
loss or not. 

(Ramsdell vs. Insurance Company of 
North America, Supreme Court of Wis- 
consin 221 Northwestern Reporter 654). 
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Clarification a Crying Need 
(Continued from page 3) 


by having regard for the particular 
month (or day) in which the policy 
was issued. I have before me now a 
large book, measuring 15 in. by 9% in., 
about 1% in. thick, published in 1871 
by Mr. Elizur Wright, giving, on the 
“Actuaries” or “Combined. Experience” 
table, with 3 per cent and 4 per cent 
interest, the reserves per $1,000 ac- 
cording to each month of issue or an- 
niversary, with “daily differences” 
shown, so that calculation of exact re- 
serves, as of Dec. 31, could be made 
with regard for the exact day on which 
the policy had been issued. We for- 
merly had in our office a ponderous vol- 
ume, weighing nearly 50 Ib., published 
by the New York Insurance Depart- 
ment many years ago, giving corre- 
sponding “monthly” reserves on the 
American 4 per cent and 4% per cent 
bases. These were the forms of tables 
used many years ago for determining 
the reserve liability for Annual State- 
ment purposes. It was a labor of un- 
necessary detail in those days, continu- 
ing until it was demonstrated that, as 
the purpose of the valuation was to 
determine the total policy reserve lia- 
bilities of the company, and not that 
on individual policies, the same results 
could be accomplished, with substantial 
accuracy, by using Mean Reserves, i.e., 
a reserve midway between that at the 
beginning and at the end of the policy 
year. This was so because, in general, 
the policies are issued (and anniver- 
saries fall) throughout the year so that, 
taken as a whole, they could all be as- 
sumed to have been issued in the mid- 
dle of the calendar year, and at the end 
of a calendar year would thus, on the 
average be halfway through a policy 
year. 

Even though it is now the practice 
to determine the total reserve liability 
by the use of mean reserve factors, 
whether by a grouping method or by 
the seriatim list method (or even if 
the total were approximated by appli: 
cation of one factor to the total insur- 
ance), the reserve for any particular 
policy included in that aggregate is sub- 
stantially the exact or correct reserve 
for that policy, having regard for the 
exact day (or minute, if you please) of 
issue or anniversary. That exact re- 
serve is an amount which lies between 
the initial and terminal reserves, about 
in the proportion that the number of 
days (or minutes if you like), interven- 
ing between last policy anniversary 
date and Dec. 31, is of one year. Thus, 
on the basis of American 3% per cent 
Illinois Standard, the reserve immedi- 
ately after issue, on a $1,000 Whole 
Life policy issued at Age 35, is $8.64. 
At the end of the first policy year the 
reserve is zero (the first year’s insur- 
ance under a Whole Life policy being 
Term insurance on the Illinois Stand- 
ard basis). 

After the policy has been in force 
for three months, the actual reserve is 
one-quarter of the way between $8.64 
and zero, or $6.48. 
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After six months in force, it is....... $4.32 
After nine months in force, it is...... 2.16 
At the end of twelve months, it is.... Zero 


Therefore, the actual reserve for par- 
ticular policies included in the total 
reserve liability on Dec. 31 are as fol- 
lows (for example): 


For a policy issued on January Ist 
(full year practically expired).... Zero 
For a policy issued on April ist (% 
of a year expired) 
For a policy issued on July ist (% 
Of @ FEAF CEPITER) .2. cc cccccccces 
For a policy issued on October ist 
(% ef & Year Expired)... wcccccce 
For a policy issued on December 31st 
(just issued ) ae aaewe beeen eeeeee 8.64 
Summing these five items, we get a 


total of $21.60, which is the aggregate 
reserve on Dec. 31 for five policies for 
$1,000 each, one of which was issued 
Jan. 1, another April 1, a third July 1, 
a fourth Oct. 1 and a fifth Dec. 31; 
dividing that by 5 gives $4.32, which is 
the first year’s Mean Reserve for a 
policy issued on the Whole Life plan at 
Age 35 on the Illinois Standard. So 
that, instead of going through the la- 
bor of multiplying each of those five 
policies by the exact reserve for each 
case we could have accomplished the 
same result, with much less labor, by 
multiplying the total insurance for the 
five cases ($5,000) by the Mean Re- 
serve factor of $4.32. 

True, uniform amounts are not is- 
sued (or maintained in force) at equal 
intervals throughout the year; but in 
general the amounts of insurance and 
dates of issue are so distributed that in 
most cases comparatively slight error 
is involved. But, any error involved 
because of the lack of an equal distribu- 
tion is not corrected by any such de- 
duction as that made by the Examiners 
referred to. If any adjustment be 
needed, it should be made in the reserve 
liability item, having regard for the 
peculiar distribution of the business. 

As a further matter of convenience 
and facility of operation, the reserves 
entered in Items 1 to 7 on the Liability 
side of the Annual Statement Balance 
Sheet are calculated as if the full an- 
nual premiums for all the policies had 
been paid. As a matter of fact, for 
many of the policies, the full year’s pre- 
mium has not been paid. An offset is, 
therefore, necessary to produce the cor- 
rect reserve liability, because for every 
part of a year’s premium paid a lia- 
bility attaches. This adjustment is 
now made on the Asset side of the 
Balance Sheet, in Items 25 to 29, “Un- 
collected and Deferred Premiums.” A 
more correct form for the Balance Sheet 
would be to have this adjustment of un- 
collected and deferred premiums, as a 
deductive item from Items 1 to 7 on the 
Liability side, so as to show there the 
true policy reserve liability. 

I have not inquired into the origin 
of having the adjustment on account 
of the unpaid policy year’s premiums 
on the Asset side. It is conceivable 
that the life companies’ Balance Sheet 
form was originally patterned after 
some form of balance sheet used for 
the older classes of insurance, i.e., fire 
and marine, and in which forms of 
insurance, possibly, unpaid premiums 
were valid or true assets, because their 
collection was enforcable against the In- 


37 


sured, at least if “earned.” In life in- 
surance, however, the collection of such 
premiums is not enforcable. Their pay- 
ment is at the pleasure of the Insured. 

In other words, the item of premiums 
uncollected and deferred, for a life in- 
surance company, has no proper place 
on the Asset side of the Balance Sheet, 
except, possibly, to the extent of the 
present value of the balance of the pol- 
icy year’s net premiums, which will be 
collectable out of (or deductible from) 
claim settlements for the Insured who 
will die before the full policy year’s 
premiums has been paid. But any such 
item is also merely involved with the 
policy reserve liability. There is no 
more warrant for showing the net un- 
collected and deferred premiums on the 
Asset side than there would be for 
showing, as an asset, the present value 
for all future premiums and as a lia- 
bility the present value of “promised” 
benefits. (That form is permissible in 
the Valuation Exhibit of Fraternal 
Benefit Societies). 

As above indicated, the true policy 
reserve liability are the amounts shown 
at present in Items 1 to 7 of the 
Liability side, less the “Net Amount 
of Uncollected and Deferred premiums,” 
Item 29 of the Asset side. 

The net amount of uncollected and 
deferred premiums on the Asset side is 
derived by subtracting from the sum 
of the “Gross Premiums due and un- 
reported” and the “Gross Deferred Pre- 
miums” the amount of the loadings in- 
volved, i.e., the excess of the gross pre- 
miums (the premiums charged the In- 
sured) over the theoretical net pre- 
miums involved. 

This loading figure is developed in 
different ways by different companies, 
but should be such as to approximate, 
with a fair degree of accuracy, the ex- 
acting loading involved in each par- 
ticular gross premium included in the 
totals of the Gross Premiums shown as 
Items 25 and 26. Some of the policies 
involved might have a loading of 25 
per cent, others might have a loading 
of only 1 per cent, some again might 
have no loading at all, but in so far as 
an individual policy is concerned, the 
final net premium for that policy, in- 
cluded in the total net premium figure, 
Item 29, is substantially the exact net 
unpaid or deferred premium. 

Of course, after determining the ag- 
gregate loadings involved in such un- 
collected and deferred premiums, the 
ratio of the total loadings to the total 
gross premiums (or the total net pre- 
miums) can be determined, but the 
ratio is not the loading factor involved 
in the unpaid or deferred premium for 
any particular policy. That ratio is 
merely an average ratio. The average 
of all applies to none in particular, ex- 
cept by happenstance. It matters not 
how the total loadings were determined, 
whether by an exact summation of the 
exact loading element in each premium 
involved, or whether by estimate, the 
total represents the aggregate of the 
individual loadings as if each had been 
exactly calculated. 


(Continued on page 50) 
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Philadelphia Crime 
Ahead of Chicago’s 


Association Formed to Cut 
Down on Major Criminal 
Moves 








Burglary Line Undersold 





Group Plans to Check-Up on 
Every Crime: Banks Subscribe 
$40,000 of Budget 


PHILADELPHIA, Feb. 17.—Close on the 
heels of Chicago’s war on crime, comes 
the announcement of the formation of 
the Philadelphia Criminal Justice As- 
sociation designed to cut down major 
crimes in Philadelphia. 

Although burglary underwriters de- 
clare that their’loss ratios show Phila- 
delphia to be one of the best of the 
large cities, the new association has 
presented some startling statistics 
showing that Philadelphia is even worse 
than Chicago. The wide difference in 
statements leads one to the opinion that 
either the companies have been getting 
only the cream of the burglary business 
in Philadelphia or that the city as a 
whole is greatly under-sold on burglary 
insurance. 

The figures of the Philadelphia Crim- 
inal Justice Association show that only 
8 per cent of those arrested in Phila- 
delphia for major crimes are punished, 
while Chicago punishes 15 per cent; 
New York, Kansas City and Cincinnati, 
17 per cent; St. Louis, 25 per cent; 
Milwaukee, 36 per cent, and Baltimore, 
51 per cent. Further figures offered by 
the association declare that Phila- 
delphia losses due to criminal activities 
total $30,000,000 a year. 

The association plans to check up on 
every crime. A member of its paid 
staff will find out whether an arrest is 
made, if so, whether the complaint is 
dismissed or an indictment follows. If 
the latter, whether conviction results 
and if conviction is followed by punish- 
ment. 

According to Daniel R. Goodwin, sec- 


(Concluded on page 45) 
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Third Annual Casualty Sales 
Congress Under Way 


CHICAGO, Feb. 18.—Plans for the 
third annual casualty sales congress, 
the important casualty educational 
event originated and‘sponsored by the 
Casualty Field Club of Illinois, now 
are under way with the appointment of 
committees by President L. W. Burger. 

Ralph Miller, of Conkling, Price and 
Webb, will head the speakers’ commit- 
tee, and he is planning to enlist the aid 
of some outstanding insurannce leaders 
to discuss the several lines of casualty 
protection. A. P. Lantz, of The Trav- 
elers, and E. M. Ackerman, of the In- 
surance Federation of Illinois, will aid 
him. 

Elmer Sanderson, of W. A. Alexan- 
der and Company, is in charge of time 
and place. Grant Fenn, of the Stand- 
ard Accident, will supervise the print- 
ing. C. B. Kingman, of R. W. Hosmer 
and Company, will be in charge of ad- 
vertising, and John C. Leissler, of the 
Chicago Journal of Commerce, is in 
charge of publicity. 


Frank B. Martin Elected Head 
of Yorkshire Indemnity 


At a special meeting of the board of 
directors of The Yorkshire Indemnity 
Company, Frank B. Martin, formerly 
first vice-president, was elected presi- 
dent to succeed the late Ernest B. 
Boyd. A. O. Robinson, formerly assis- 
tant secretary, was elected secretary. 
Malcolm B. Dutcher, of the firm of 
Frank & DuBois, and A. O. Robinson 
were also elected to the directorate. 

Mr. Martin is also president of the 
Seaboard Fire and Marine Insurance 
Company and manager of the United 
States interests of The Yorkshire In- 
surance Company and of the London 
and Provincial. Mr. Robinson is assis- 
tant secretary of these companies. 


Equitable Casualty Appoints 


R. D. Williams, Inc., Heyburn Build- 
ing, Louisville, Ky., has been appointed 
as general agent for the Equitable 
Casualty and Surety Company of New 
York. 


New Rates, Rules for 
Texas Compensation 





First General Revision of 
Field Since State Took 
Control 





Rate Lower Than National 





150 Changes Made in Classifica- 
tions; Use Only Texas Experi- 
ence in Process 


AUSTIN, TEx., Feb. 19.—The Texas 
State Board of Insurance Commis- 
sioners, after a study covering many 
months, in which numerous confer- 
ences were held with representatives 
of the insurance companies writing 
compensation insurance in Texas and 
with employers interested in the classi- 
fication and rates pertaining to such 
insurance, has announced a revised 
Texas basic schedule of classifications, 
rules and rates effective March 1. This 
is the first general revision of the en- 
tire field of compensation insurance 
since the State took over the super- 
vision and regulation of casualty in- 
surance in June, 1923, and it is based 
on the Texas experience of the past 
five years and the present conditions 
surrounding each classification. 

Where the Texas experience under a 
classification was insufficient to form 
a basis for a rate, the National rate 
level was consulted in fixing it, but 
where Texas payrolls were sufficiently 
large over a period of time long 
enough to ascertain the ratio of losses 
to rates, the Board was governed solely 
by the Texas experience. 

The rates established do not run so 
high as the National rate level indi- 
cates and in no case does a rate exceed 
half the difference between the old 
Texas rate and the rate proposed by 
the companies. 

In the revised manual there are some 
720 classifications under each of which 
a basic rate was established on the ex- 
perience of each separate classification. 
There were approximately 150 changes 


(Concluded on page 47) 
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General Surety Co. 
Joins Bureaus 





Enters Surety Association 
and Towner Rating 
Organization 





Donegan Makes Move 





“Mystery” Carrier Surprises 
Insurance Fraternity 
with Announcement 


E. J. Donegan, executive vice-presi- 
dent and general manager of the Gen- 
eral Surety Company, New York, re- 
cently announced that the company has 
affiliated itself with the Surety Associa- 
tion of America and the Towner Rating 
Bureau. Mr. Donegan, who only re- 
cently became associated with the car- 
rier, has long been known as a multiple 
line executive and conference man. 


This announcement comes as some- 
what of a surprise in view of the com- 
pany’s heretofore adamant stand on 
“lone operation.” A certain amount of 
curiosity has been aroused by the Gen- 
eral, which has frequently been termed 
the “mystery” company, not only be- 
cause it is the first surety company in 
history to begin active business with 
a capital and surplus nearly so large as 
$10,000,000, but also because it has 
heretofore taken only a very limited 
part in the writing of general surety 
lines, has affiliated itself with none of 
the bureaus, and has consistently re- 
frained from any discussion of its 
plans. 

“We are asked concerning our plans 
for development. While the General 
proposes to extend its activities into 
the broad suretyship field,” said Mr. 
Donegan, “we do not believe it wise to 
attempt a wide territorial expansion at 
this time. The building of a field or- 
ganization—an expensive undertaking 
at best—becomes doubly costly in times 
of intense competition, when the ingress 
of a number of new companies creates 
more agency appointments than there 
are qualified appointees. We intend, 
therefore, to make haste slowly. 


“It may seem peculiar that one of 
the companies financially best equipped 
to meet the incursions of the premium 
reserve rule and to defray the cost of 
nation-wide organization should be the 
one which refuses to follow the usual 
practice of rapid expansion. However, 
the General occupies an unusual posi- 
tion. The very fact that it does pos- 
sess a large surplus makes it the less 
necessary for it to seek immediate vol- 
ume. Richly endowed now, enjoying an 
adequate investment income and a pre- 
mium return more than proportionate 
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Southern Surety in Merger 


The board of directors of the 
Southern Surety Company will 
meet in New York City Feb. 25 to 
consider a plan for the merger of 
their company with the Detroit 
Fidelity and Surety Company of 
Detroit, Mich. It is believed the 
board will vote to submit the pro- 
posal to their stockholders, as the 
executives of the companies have 
been in negotiation for some time 
and have tentatively agreed that 
the terms of the proposed deal 
are mutually advantageous. 
While the details of the proposed 
merger have not yet been made 
public, it is known they contem- 
plate an exchange of stock. If 
carried through, the merger com- 
pany would have admitted assets 
of approximately $20,000,000 and 
2n annual premium income of 
about $16,000,000. 











to its overhead, it can afford to bide its 
time and to attain national expansion, 
by purchase or otherwise, when a more 
propitious time arrives. 

“We have been asked if the General 
is ‘shopping’ for additional companies. 
Frankly, no. Equally frankly, we are 
willing to consider the acquisition of 
any soundly built multiple line company 
which feels the need of additional capi- 
tal or which, for any other proper rea- 
son, desires a strong affiliation—always 
provided it has that background of ex- 
perience, tradition and ethical practice 
which we desire. 

“We have received a great number 
of requests for general agency appoint- 
ments, but have granted none. This is 
not vecause we do not believe in the 
agency system—for we do recognize 
and protect brokers and agents—but 
because, confining ourselves for the 
present to preferred lines, we cannot, 
in justice to the general agent, ask him 
for those and leave him unprotected on 
the others. 


“We realize that while we adhere to 
the preferred line policy, we cannot ex- 
pect the production attained by com- 
panies of similar size. In our opinion 
it is far easier, however, for a new 
company to conform overhead to pro- 
duction than to conform production to 
overhead. That sounds cryptic, but we 
believe that it contains a germ of truth 
frequently ignored. We would rather 
realize a small profit on a small volume 
than to go heavily into the red on a 
large one. We have no ambition to do 
a great business, but we are ambitious 
to do one of the best.” 
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National Bureau Makes 
Rate Changes 


Auto Property Damage Is 
Increased from $1000 
to $5000 


Former Rate Inadequate 











Considerable Reduction in Rate 
for Liability and Property Dam- 
age for Commercial Cars 


The National Bureau of Casualty 
and Surety Underwriters has an- 
nounced on behalf of the stock casualty 
companies members of that organiza- 
tion that the standard limit of coverage 
for automobile property damage insur- 
ance has been increased from $1,000 to 
$5,000 and at the same time are making 
effective a new schedule of charges for 
limits in excess of $5,000 representing 
substantial reductions from the present 
schedule. 

It has been felt that coverage to the 
extent of only $1,000 has not adequate- 
ly protected the policyholder but has 
exposed him to a possible liability well 
in excess of his limit of coverage. 
There are many cars on the highway 
now that cost more than $1,000 which, 
if damaged through the negligence or 
fault of a policyholder, might involve 
the payment by him of a considerable 
sum in excess of his $1,000 coverage. 
Then, too, there are cases where an au- 
tomobile has damaged other property 
along the road causing considerable 
damage, part of which would not be 
covered if the amount of property dam- 
age insurance was limited to $1,000. 
The increase in the amount of property 
damage coverage from $1,000 to $5,000 
makes certain that an assured is fully 
protected against the average accident 
and at the same time the reduced 
charges for coverage over $5,000 make 
it easier for him to take out insurance 
against the catastrophe or unusual ac- 
cident at a low cost. 

At the same time there was an- 
nounced a considerable reduction in the 
rates for liability and property damage 
insurance on commercial cars of from 
1 to 1% tons capacity. Formerly trucks 
over 1 ton and under 3% tons capacity 
have been assigned to what is called 
the “medium” classification. Under 
this change, all trucks of 1% tons ca- 
pacity will take the same rates as have 
been charged for the light trucks of 1 
ton capacity or less. 

A further change of importance an- 
nounced today lowers the minimum age 
of operators from sixteen to fourteen 
years in those states where persons un- 
der the age of sixteen years may op- 
erate cars legally. 
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Central Surety Reports Its Best 
Year 


Large gains in the important items 
of its statement for the year ending 
Dec. 31, 1929, are reported by the Cen- 
tral Surety & Insurance Corporation of 
Kansas City, Mo., of which company 
Dennis Hudson is president. The com- 
pany is now stronger financially than 
ever before, and its business transac- 
tions advanced last year materially 
over those of the preceding year, which 
were by far the largest in the com- 
pany’s history up to that time. The 
company’s admitted assets increased 
more than $300,000, and after adding 
$291,962 to its reserves, the company 
shows an increase of $8,224 in sur- 
plus. Its gain in net premiums writ- 
ten over those in 1928 was $391,614, 
the net premiums written before re- 
insurance having aggregated $2,423,- 
731, while they amounted to $2,274,755 
after reinsurance. 

The Central Surety now reports ad- 
mitted assets of $3,982,694, while its 
surplus as to policyholders is $2,151,220, 
including $1,000,000 capital. Among 
the assets are first mortgage loans, 
$912,821; United States Government 
bonds, $101,051; State, county and mu- 
nicipal bonds, $1,862,200; railroad 
bonds, $261,200, and public utility and 
industrial bonds, $39,410. The com- 
pany also had a cash balance of $295,- 
845, and premiums outstanding amount- 
ing to $442,873, together with other 
lesser items. The unearned premium re- 
serve, on a pro rata basis, amounts to 
$971,254, while loss reserves aggregate 
$600,801. There are also reserves for 
other liabilities and a reserve of $60,000 
for contingencies and -purchase of 
agency plants. Altogether, the officers, 
directors, agents and policyholders of 
the Central Surety and Insurance Cor- 
poration may well feel gratified with the 
results of the company’s operations last 
year. 





Ocean Accident Presents a Strong 
Statement 


Following the close of the year 1929, 
the United States branch of the Ocean 
Accident and Guarantee Corporation, 
Ltd., of London has issued a financial 
statement which shows the American 
branch of that fine company to be in 
excellent condition. It now has assets 
in this country of $18,411,935, and after 
providing for all liabilities, $13,089,359, 
and setting up a voluntary contingency 
reserve of $1,000,000, it shows a sur- 
plus as to policyholders of $4,322,575. 
The United States branch of the Ocean 
Accident and Guarantee, under the 
capable management of Charles H. 
Neely. 


Hal A. White Promoted 


The Standard Accident Insurance 
Company of Detroit has announced the 
appointment of Hal A. White as as- 
sistant manager of the company’s Chi- 
cago branch office. Mr. White had 
previously done educational work. 
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Central West Casualty 


At the annual stockholders’ meeting 
of the Central West Casualty Company 
the following officers were elected for 
1930: President, Hal H. Smith; vice- 
presidents, Henry J. Kennedy, William 
M. Ames, Thomas J. Lyman, William 
E. Snyder, and Armstrong Crawford; 
secretary-treasurer, Hal H. Smith, Jr. 
The old board of directors was re- 
elected with Mr. Crawford added. 





New Globe Indemnity Agency 


BALTIMORE, Feb. 18.—The Riall-Jack- 
son Company announces it has taken 
the general agency of the Globe In- 
demnity Insurance Company, and the 
Public Underwriters of the Public Fire 
Insurance Company. The company re- 
cently gave up the agency for the Neth- 
erlands Insurance Company and the 
Union Indemnity Company. 


Frederick L. Beck Named Agency 
Head for Two Companies 


The Glens Falls Indemnity Company 
and the Commerce Casualty Company 
have announced the appointment of 
Frederick L. Beck as agency supervisor 
for the two companies, with headquar- 
ters at the home offices in Glens Falls. 
Mr. Beck has already assumed his 
duties. 








Southern Surety 
Co. of New York 


General Offices 
9th & OLIVE STS. ST. LOUIS, MO. 


Admitted Assets 


$11,500,000.00 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Automobile and Burglary 
Insurance. 


Let the Southern Serve You 




















43 





The Public Indemnity Co., 
New Jersey 


The Public Indemnity Company of 
Newark, N. J., was incorporated last 
March and licensed by the New Jersey 
Insurance Department. Since then it 
has secured licenses in eighteen addi- 
tional States as well as established 
branch offices in Chicago and San Fran- 
cisco. It is affiliated with the Public 
Fire Insurance Company and it has the 
same chairman of the board of direc- 
tors, as well as the same president and 
certain other officers, as that company. 
In presenting a financial statement, 
Arthur T. Vanderbilt, chairman of the 
board, says that due to the fact that all 
policies and forms are specially pre- 
pared, considerable time was necessary 
in equipping the office and field for 
active operation after the incorporation 
of the company last March, but, not- 
withstanding, the net premiums written 
by the company up to the close of 1929 
amounted to $604,513, which amount, he 
says, compares favorably with the first 
year record of other established in- 
demnity companies. Losses incurred 
amounted to $73,730, and expenses in- 
curred to $388,890. The equipment fund 
furnished by the stockholders to estab- 
lish the company was ample to take 
care of non-recurring items of ex- 
pense. The company’s assets are given 
as $2,786,452. The capital stock is 
$500,000 and the surplus $1,678,077. The 
company writes accident, health, auto- 
mobile liability, property damage and 
collision, public liability, office, apart- 
ment house and dwelling liability, physi- 
cians and dentists, golfers and sports, 
workmen’s compensation, plate glass in- 
cluding glass on automobiles, burglary 
and hold-up and all classes of fidelity 
and surety bonds. 





Commonwealth Corporation 
Absorbs Iroquois Auto 


The Commonwealth Corporation, a 
holding company has been organized by 
a group of Chicago and Danville, IIl., 
business men under the laws of the 
State of Delaware and is now being 
qualified to operate in Illinois and 
Indiana. The organization has a capital 
of 200,000 shares of common stock and 
50,000 shares of preferred and a bank- 
ers contract to underwrite 90,000 shares 
of the common stock at $10 each. The 
home office of the company is in Dan- 
ville and a branch office has been estab- 
lished in Chicago. 

One of the first projects undertaken 
by the new company is the reorganiza- 
tion of the Iroquois Auto Insurance un- 
derwriters of Danville, which will be 
absorbed by a stock company, formed 
by the Commonwealth, and known as 
the Illinois Casualty Company. It is 
reported that the purpose of organiz- 
ing the Commonwealth is to buy and 
merge other companies. 
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B. E. JOLINE, Assistant Secretary, Member SURETY ASSOCIATION OF AMERICA. 









a led 
CURRANTE RD 


2 
¥ 
» 




































“GENERAL” VIEWPOINTS : 


1—Competition and the Corporate Surety 


Corporate suretyship was once an endorsement of personal char- 
acter and financial responsibility. Its bonds, issued only after care- 
ful investigation of all the facts, constituted an assurance not only 
that default by the principals would be promptly repaired, but also 
that no such default could reasonably be expected. The latter is 
sometimes more important than the former. 


a a ao; 


Today, under the strain of competition, much of suretyship has 
become insurance. Premium volume and the law of averages have 
taken the place of painstaking examination and risk selection. The 
law of averages, however, affords poor consolation to the merchant 
whose uninvestigated employee, bonded for $10,000, absconds with 
a greater sum, or to the municipality which, compensated for the 
default of an irresponsible contractor, nevertheless suffers irre- 
trievable delay in the construction of important public works. 
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General Surety Company, perhaps, is a trifle old-fashioned. It 
builds, not on quantity, but on quality, production. It writes only 
preferred suretyship lines. Underwriting authority is exercised solely 
by its executive officers, who are always accessible to agents and 
brokers. It is favorably exercised in any matter, however small, 
only when the principals bonded and the projects. guaranteed stand 
the acid test of careful investigation. 


ne? ee ee a ee 


Such a return to original theories does not invite great premium 
volume. It does invite sound, constructive and profitable suretyship. 
And under it every General Surety Company bond will be what the 
surety bond used to be:—not just a guaranty against loss, but also a 
certificate of the established character and responsibility of our principal. 


In a field of intense competition General Surety Company, sererte in 
the possession of a capital and surplus of $10,000,000, preserves 
the best traditions of corporate suretyship. 
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Executive Vice-President 
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GENERAL SURETY COMPANY 


340 Madison Avenue, New York 
Capital and Surplus $10,000,000 


in charge of production TOWNER RATING BUREAU. 
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tna Companies Make 
Many Promotions 





W. L. Mooney, Casualty and 
Surety Co. Head, Advanced 
in Life Carrier 


C.B.Morcom Steps Up 








Associated with Organization 
Since 1902, Working Way Up 
to Executive Post 


At the annual directors’ meetings 
this morning of the Attna Life Insur- 
ance Company and Affiliated Companies 
the following promotions and appoint- 
ments were made: 

William L. Mooney, who has previ- 
ously been vice-president of the AXtna 
Casualty and Surety Company and of 
the Accident and Liability Department 
of the A2tna Life Insurance Company, 
has been advanced to vice-president of 
the Aitna Life Insurance Company as 
well. Mr. Mooney has been with the 
tna organization since October, 1907. 
As a vice-president of the Casualty 
company and of the Accident and Lia- 
bility Department in charge of agency 
relations, Mr. Mooney has a _ wide- 
spread acquaintance throughout the 
entire country. In addition, he is 
charged with the production of busi- 
ness in all casualty and surety lines, 
the appointment of agents, agency con- 
tracts and leases, advertising and pub- 
licity. 

Clifford B. Morcom is similarly ad- 
vanced to vice-president of the Attna 
Life Insurance Company. Mr. Morcom 
has been with the AStna organization 
ever since his graduation from Hart- 
ford High School in 1902, having won 
successive promotions through various 
offices. In 1921 he became secretary of 
the Accident and Liability Department, 
two years.later being elected a vice- 
president in that department. Since 
1923 he has had full charge of casualty 
and surety underwriting, including the 
claim, inspection and field medical ser- 
vice departments functioning in con- 
nection with these lines. 

Robert I. Catlin, previously secretary 
of the AXtna Casualty and Surety Com- 
pany, is promoted to assistant vice- 
president of the Attna Casualty and 
Surety Company and of the Accident 
and Liability Department of the Attna 
Life Insurance Company. Mr. Catlin 
was born in Church Hill, Maryland, 
graduating from the local high school. 
From 1913 to 1918 he was assistant 
superintendent of the liability depart- 
ment of the Fidelity and Deposit Com- 
pany of Baltimore. In February, 1918, 
he came with the Aitna as assistant 
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William L. Mooney 


superintendent of the Automobile de- 
partment. Since that time he has won 
successive promotions, first as superin- 
tendent, then assistant secretary and 
then secretary of the Automobile de- 
partment. 

President Morgan B. Brainard also 
announced at this time the appointment 
of the following men as field super- 
visors of the AStna Casualty and Surety 
Company—Lemuel B. Fowler, John R. 
Holmes, Edward C. Knapp, Raymond 
T. Mallery, Amos E. Redding, and 
Claude T. Spaulding. 

Lemuel B. Fowler came with the 
Aktna in 1915. He is a fidelity and 
surety bond specialist, having con- 
ducted the Attna’s Bond Training 
School from 1921 to 1927. Mr. Fowler 
received his education at Phillips And- 
over and at Bowdoin. He served with 
the 26th Division during the war, 
winning the rank of second lieutenant. 

John R. Holmes graduated from the 
University of Pennsylvania in 1920 and 
immediately enrolled in the Atna’s 
training school. On completing this 
course he took up active work in the 
Agency department and was shortly ap- 
pointed special agent, later being ad- 
vanced to the position of field super- 
visor. 

Edward C. Knapp graduated from 
Cornell, his first business connection 
being with the AStna, coming with the 
organization in 1920. 

Raymond T. Mallery came under the 
A&tna banner first as a local agent at 
Olean, N. Y., later becoming a general 
agent of the company. From 1924 to 
1927 he was a special agent in the 
Home Office Agency department, in the 
latter year being appointed field super- 
visor. 

Amos E. Redding has been with the 
Axtna since 1919. For a time he was 
agency supervisor at the Kansas City 
Branch Office, later coming to the Home 
Office Agency department at Hartford. 
Previous to his AXtna connection Mr. 
Redding was for a time with the Trav- 


Clifford B. Morcom 


Robert 1. Catlin 


elers and also served as a commission 
line officer in the United States Navy. 
Mr. Redding is a graduate of Trinity 
College, Hartford. He is a co-author 
of the recent insurance text book 
“Casualty Insurance.” 

Claude T. Spaulding was appointed 
an Aetna special agent on Oct. 1, 1922, 
later being advanced to the position of 
field supervisor. Mr. Spaulding is a 
native of Marcellus, N. Y., graduating 
from the local high school and from 
the University of Buffalo. 


Fire Company Promotions 


Dudley R. Sibley has been promoted 
from assistant secretary of the Auto- 
mobile Insurance Company to secretary 
of that company. Mr. Sibley came with 
the Aitna organization in 1920 in the 
capacity of underwriter in the Inland 
Marine department. 

For more than four years prior to 
joining the AStna, Mr. Sibley held a 
position in the Marine department of 
the Providence-Washington Insurance 
Company. In recognition of his ser- 
vices Mr. Sibley was appointed man- 
ager of the Inland Marine department 
of the Automobile in 1922, and in 1927 
he was further advanced to the posi- 
tion of assistant secretary. In 1928 he 
was also made assistant secretary of 
the Standard Fire Insurance Company. 

Wilbur F. Patton has been advanced 
from assistant secretary, Claim Divi- 
sion, to assistant secretary of the Auto- 
mobile Insurance Company. As man- 
ager of the loss department of the Auto- 
mobile Insurance Company he has been 
in charge of fire claims for several 
years. 

Frank J. Hanratty has been ad- 
vanced from manager, Inland Marine 
department, to assistant secretary, 
Automobile Insurance Company. He 
joined the AStna Affiliated Companies 
in June, 1920, and was assigned to the 
New York Office. Later he was sent to 
the Chicago Zone Office, Western 

(Concluded on page 49) 
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Financial Statement for the United States 


(As filed with New York Insurance Department) 











Assets . 
Liabilities 


Voluntary Reserve for Contingencies. 


Surplus as to Policyholders . __ . 


January 1, 1930 


$18,411,934.73 

13,089,359.38 
' ... 1,000,000.00 
Rnb Ls... SRR RSS 


METROPOLITAN OFFICE 
123 William Street 
HERBERT F. RASCHER, Resident Manager 


NEWARK OFFICE 
1060 Broad Street 
LINDSAY H. RUDD, Resident Manager 


JAMAICA OFFICE 
161-15 Jamaica Avenue 
DAVID P. REGAN, Regional Supervisor 























ROCKFORD LIFE 
INSURANCE COMPANY 


Home Office: 
ROCKFORD, ILLINOIS 





For Direct Contract 
Write to 


FRANCIS L. BROWN, 


President 


HOME OFFICE 








Second Edition 
NEW — REVISED — ENLARGED 


THE 
INDUSTRIAL CLAIM 


ADJUSTER 


For All Accident and Health Insurance Agents, 
Adjusters and Field Men 


By C. H. HARBAUGH, M.D. 


Frequently an agent is called upon to adjust claims, 
and if he is in possession of this book he can tell ap- 
proximately how long the disability, for which claim is 
made, should last, thus assisting prompt settlement. 

Constant use of this book by the industrial accident 
and health insurance solicitor will result in fewer post- 
ponements and rejections of applications as well as less 
dissatisfaction on the part of the claimants. 


Vocabulary of Medical Words 


An additional feature of the new revised and enlarged 
edition of The Industrial Claim Adjuster is a Complete 
Vocabulary of Medical Words with definitions. This sec- 
tion alone gives the essential information contained in 
medical dictionaries selling at many times the price of 
this invaluable little book. 


Price, flexible binding, $1.50 
Discount in quantity orders. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Walter H. Duff Joins 
Hoey-Ellison Agency 





Former Globe Indemnity Official 
Becomes Fidelity and Surety 
Manager of N. Y. House 


Walter H. Duff, one of the most 
prominent and well known New York 
insurance men, became manager of the 
fidelity and surety department of the 
Hoey and Ellison Agency, 99 William 
Street, on Feb. 15. He resigned his 
position with the New York office of 
the Globe Indemnity Company of 
Newark, where he had been associated 
since 1927. 

Mr. Duff began his insurance career 
in Colorado where he settled contract 
losses for the Title Guarantee and 
Surety Company, later becoming as- 
sistant manager of the Kansas City 
branch office. He then went to Denver 
for the carrier to become assistant 
manager of the branch office there. In 
1914 Mr. Duff entered the engineering 
and contracting business for himself. 
He returned to the surety business in 
1923 as assistant manager of the fidel- 
ity and surety of the Independence In- 
demnity Company in New York, becom- 
ing manager of that department De- 
cember of the same year. In May 1927, 
Mr. Duff left the Independence to be- 
come fidelity and surety manager of the 
Globe. 

To mark the occasion of Mr. Duff's 
retirement from the Globe Indemnity 
friends and associates in the company 
tendered him a testimonial dinner. 








New Texas Rates on Com- 


pensation 
(Concluded from page 39) 


made in classifications, either new, re- 


vised or amended, and about 250 
changes in rates, in the leveling 
process. 


The rules of procedure for writing 
workmen’s compensation in Texas were 
revised and amplified and published in 
detail with well defined and certain 
interpretation of the rules. 

Every company operating in Texas 
and every general agent has been sup- 
plied with the new manual and cau- 
tioned to follow its regulations strictly. 

In announcing the revised manual, 
the Board says: “The workmen’s com- 
pensation insurance law contemplates 
that the greater burden of the cost of 
industrial accidents shall be placed 
upon the industry that produces the 
accidents. The 720 compensation rates 
have been leveled in accordance with 
this principle.” 
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New York to Put Drunken Driver 
Off Highways Permanently 


A bill to amend Section 980-a, Civil 
Practice Act, by providing for the dis- 
position of the proceeds of an incompe- 
tent’s cause of action for personal in- 
juries has just been passed by the New 
York State Legislature. Another bill 
just passed amends Section 71, vehi- 
cle and traffic law, by providing that 
no new license shall be issued, nor the 
old one restored, to a person twice con- 
victed of driving while intoxicated, 
where personal injury resulted there- 
from in each instance. Both bills are 
before the Governor for his approval. 
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Harry F. Waterbury 


Harry F. Waterbury, oldest employee 
in point of service of the American 
Surety Company, New York, died Feb. 
9 from a paralytic stroke in Des 
Moines, Iowa, while traveling on com- 
pany business. Mrs. Waterbury was 
with him at the time of his death, hav- 
ing accompanied him on the trip to 
observe their thirty-fifth wedding anni- 
versary with friends in Des Moines. In 
June, 1884, during his thirteenth birth- 
day, Mr. Waterbury became the Amer- 
ican Surety Company’s first office boy, 
and after a rapid climb through vari- 
ous executive positions became an as- 
sistant secretary. 
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A complete line 


Why not offer a complete line of com- 
mercial, industrial, group, accident and 
health policies to your clients? 


Such a line enables you as a National 
Casualty representative to continually 
forge ahead. This line means satisfac- 
tory compensation to you and the con- 
t'nued good-will of your clients. 


The liberal policies of the National Cas- 
ualty are well known. They are so sim- 
ple that the minimum study acquaints 
you with all the distinctive features. Yet 
they are so complete they care for all 
Such policies are an indispens- 
able part of your kit. 


You can establish a connection on a 
profitable basis by writing the Agency 
Department. 


NATIONAL CASUALTY CO. 


W. G. Curtis, President 


DETROIT, MICHIGAN 
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Ins. Co. of N.Am., Phila.| 10,000,000] 10 35,00 57.82] 12.17] 2.50]....]....] 79 | 634 || U.S. Mer. &Ship., N.Y.| 1,000,000/100 |287.62/384.80] 28.85) 8.00)....|....1350 |299 
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a Day & Co., Inc.. roomy Curtis & Sanger, N.Y.|........-++ so bapeees pal wtoese bea ceed lie sate cE aie ay 
































































































*Current annual 


year. 
(b) Present capital, balance of iterns pertains to figures as of December 31, 1928. 


dividend rate. 


THE SPECTATOR 


February 20, 1930 


(f) High and low for 


¢Unless otherwise noted from Dec. 1 to date 


Miscellaneous Insurance 











oN 
S 





| 


5 
8 











: @ | High (Asked) 
: * | Low (Bid) 


60 
29 


140 


5 195 


20 


1280 


40 
290 


109 











National Life of Vermont 
(Concluded from page 11) 


plementary contracts, $434,858; divi- 
dends left with the company, $311,644; 
all other income, $80,169. 

The net assets of the company are 
given as $130,552,290. Some of the 
items are as follows: United States 
government bonds, $416,000; Domin- 
ion of Canada government bonds, $4,- 
216,310; other foreign government 
bonds, $1,512,620; State and Province 
bonds, $2,710,150; county and munici- 
pal bonds, $17,859,925; public utility 
bonds, $10,033,990; public utility pre- 
ferred stocks, $104,000; mortgages, 
first liens, $59,865,302; policy liens, 
$22,891,716; real estate (book value), 
$4,056,930; cash in banks and office, 
$813,720; agents’ balances (net), $702; 
interest and rents due, $204,677; in- 
terest and rents accrued, $2,592,671; 
deferred and uncollected premiums 
(net), $3,280,012. 

It is interesting to note that the 
disbursements during 1929 included 
death claims, $4,923,683; matured en- 
dowments, $868,570; cash surrender 
values, $2,732,112; dividends to policy- 
holders, $5,026,474. Annuities paid 
during the year amounted to $970,496 
and disability claims to $55,759. Acci- 
dental death benefits amounted to 
$103,200. 

On the company’s bond holdings of 
$36,748,995, there was no unpaid or 
overdue item of principal or interest 
on Dec. 31. 


Philadelphia Crime Ahead of 
: Chicago’s 


(Continued from page 39) - 


retary of the association, the organiaza- 
tion has a budget of $50,000 a year, 
nearly $40,000 of which has been sub- 
scribed by banks and trust companies 
which are members of the association. 
He said that the banks realize that it’s 
worth while to spend money to try to 
reduce major crime in Philadelphia. 

“While the Philadelphia Criminal 
Justice Association wants to find out 
why Philadelphia is so much worse than 
other American cities in efficiency in 
criminal justice, we want to be helpful 
and not critical. 

“We are interested in preventing the 
growth of a new generation of crim- 
inals. One effective way is to aid older 
boys, now belonging to the street-corner 
group, to find employment.” : 

The officers of the association are: 
President, George W. Norris, governor 
of the Federal Reserve Bank; treas- 
urer, Clarence L. Harper; secretary, 
Daniel R. Goodwin; other members of 
the executive committee, John Hampton 
Barnes, Henry Tatnall Brown, Russell 
Duane, Samuel S. Fels, Charles Edwin 
Fox, William P. Gest and Charles Z. 
Tryon. 
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INSURANCE STOCKS COMPRISE 
A “SPECIALIZED MARKET” 


Because of this out of town customers may not 
have available a local stock broker specializing 


To those so situated, our insurance stock depart- 
ment is in a position to render satisfactory ser- 
A constant check as to price and trend of 
the market is always maintained. 


CURTIS & SANGER 
Established 1885 


New York Stock Exchange 
Members { Boston Stock Exchange 


NEW YORK 


Private telephones to Boston, Providence, Hartford and New Haven. 


45 East 17th Street 


PROVIDENCE 
Rhode Island Hospital 
Trust Building 




















7Etna Promotions 
(Continued from page 45) 


Marine department. In May, 1928, 
Mr. Hanratty was called to the Home 
Office from Chicago and was appointed 
manager of the Inland Marine depart- 
ment, in which capacity he has served 
since that time. 








FIELD SUPERVISOR 





Amos E. Reading 


Martin M. Higgins has been pro- 
moted to assistant secretary of the 
Automobile Insurance Company from 
manager, Ocean Marine department. 
He has been with the company since 
July 9, 1909, and has received numerous 
advancements in recognition of his ser- 
vices. 


Columbia Casualty in Excellent 
Condition 


The financial statement issued by the 
Columbia Casualty Company, of New 
York, as of Jan. 1, 1930, shows that 
that well-managed company is in ex- 
cellent condition. It reports assets of 
$6,724,851, and after making due pro- 
vision for all liabilities, it is able to 
show a surplus as to policyholders of 
$2,054,596, including $1,000,000 capital. 
The president of the Columbia Casualty 
Company is Charles H. Neely, who is 
also United States manager of the 
poration of London. 





“The Insurance Man’s Restaurant” 
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Between Fulton and John Streets 
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LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
Fidelity Phenix United States National Fire of 
Fire of New Fire of New Hartford 
New Amsterdam 


Stuyvesant 
New York ica 
BROKERS’ LINES SOLICITED 
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Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultants 
Examinations Valuations 
25 CHURCH STREET NEW YORK 


MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


WOODWARD, FONDILLER and 
RYAN 


CONSULTING ACTUARIES 
INSURANCE ACCOUNTANTS 


Harwood E. Ryan 
Richard Fondiller 75 Fulton St. 
Jonathan G. Sharp New York 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 
160 Ne. LA SALLE ST. Telephone State 7298 


JAMES H. WASHBURN, F. A. I. A. 


Room 101 Memorial Bldg., Nashville, Tenn. 


Haight, Davis & Haight, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Omaha Kansas City 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bldg. ATLANTA, GA. 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employee’s 
Benefit and Pension Funds 


25 SPRUCE ST. 


NEW YORK 








JNO. A. COPELAND 
Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 











ERSTON L. MARSHALL 


CONSULTING ACTUARY 


919 Hubbell Building 
DES MOINES, IOWA 














T. J. MCCOMB 


CONSULTING ACTUARY 


Colcord Bldg. Oklahoma City, Okla. 








FRANK M. SPEAKMAN 
Consulting Actuary 
Associates 
Fred E. Swartz, ©. P. A. 

W. L. Clayton 
E. P. Higgins 


THE BOURSE PHILADELPHIA 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street, Chicago 


SIDNEY H. PIPE, 
Fellow, Actuarial Society of America, 
Fellew, American Institute of Actuaries, 
I 


Consulting Actuaries 
1711-1712 Metropelitan Bldg., Toronto, Ont. 


ALEXANDER C. GOOD 
Consulting Actuary 


807 Paul Brown Bidg. 
St. Louis, Mo. 
end 808 Securities Bidg., Kansas City, Me. 


Clarification a Crying Need 


(Continued from page 37) 


The examiner should, of course, in 
vestigate the method of determining 
those loadings, to ascertain whether 
they truly represent the aggregate of 
the exact loadings in each individual 
premium. An error in the method of 
approximating the aggregate cannot be 
assigned, or allocated, to a particular 
policy or group of policies; it involves 
the whole. 

Therefore, for measuring the suffi- 
ciency of the reserves to cover “policy 
assets” on individual policies, the. exact 
reserve (with regard for its day of is- — 
sue) and the exact loading element in- 
volved for the particular policy, must be 
considered. As a matter of fact, the 
true net deferred or uncollected pre- 
mium for any policy can never exceeed 
the exact reserve for that policy, and, 
except for error in work, there can 
never be a proper deduction, as a “non- 
admitted asset” of an excess of net un- 
collected or deferred premium over the 
reserve carried for that policy. 

Similar question comes up in connec- 
tion with policy loans and other liens 
on policies. Some Examiners there 
again, in order to determine whether 
there is adequate security for the in- 
debtedness, calculate the reserve on the 
policy on the Mean Reserve basis, 
whereas, as I have tried to show, the 
actual reserve for any particular pol- 
icy included in the total policy reserve 
“liability” is the exact reserve, with 
regard for the particular day of issue. 
Therefore, what should be compared 
with the amount of the policy indebted- 
ness, including unpaid and accrued in- 
terest since date of last interest pay- 
ment: to Dec. 31, should be the exact 
or true reserve, figured with regard for 
the policy anniversary date and for the 
part of the policy year’s premium paid. 

While on this subject I am con- 
strained also to comment upon Liabil- 
ity Item 27, which reads “Cost of Col- 
lection on Uncollected and Deferred 
Premiums, in Excess of the Total Load- 
ing Thereon.” This item was evident- 
ly inserted under the mistaken idea that 
Asset Item No. 29, “Net Amount of 
Uncollected and Deferred Premiums” 
was a true Asset Item, whereas, as 
previously shown, it is merely an ad- 
justment of the policy reserve liabil- 
ity item calculated on the assumption 
that the full policy year’s premium has 
been paid. There is no liability for 
commission or for expense of collection 
of premiums until the premiums are 
collected. The excess of what the com- 
missions, or other collection charges, 
might be over and above the loading 
deducted in Item 28 on Page 4 has 
no bearing on the liability of the Com- 
pany, unless the asset claimed be the 
present value of the balance of the 
policy year’s net premium for those 
who will die before those premiums are 
collected. Some States apparently rec- 
ognize this fact and do not require any 
entry in Liability Item 27. At present 
it is a misleading item. 
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